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NEPIAHWYH

Tnv TeAeutaia dekaeTia N €LATTAWON TWV ECUTIVWV KIVATWY TNAEQWVWY KAl TWV
KOIVWVIKWYV OIKTUWV Kal N XPron TouG wW¢ TTAATQOPUEG VIO TNV TTPAYUATOTTOINCN AyopwVY
gival paydaia. AnuioupynBnke £T01 N avAyKn WOTE VA UTTAPEOUV VEEG Bewpieg Kal PEBODOI
marketing o 'auté 1o véo TTEPIBAAAOV Kal QuTOG O VEOG KAGDOG ovoudadeTal wneiako
MapkeTivyk (Digital Marketing) pe onuavtikd pépog Tou va ival To Mobile Marketing.

AvTIKeEipeEVO auTng TNG dITTAwMATIKAG eival To Digital kar Mobile Marketing pe okotro tnv
TTapAbeon TNG OXETIKAG BIBAIOYPOQPIAG OXETIKA JE AUTO KABWG KAl TNV €PEUVA KAl avAAuon
TOU OXETIKOU TTEPIBAAAOVTOG/ayopds. ApXIKA YiveTal dia TTapoudiacn TnG KAAOCIKAG
Bewpiag Tou marketing kal pia avaokdTTNon TNG TTPOCEATNG BIBAIOYPAPIAG OXETIKA PE TO
Digital kai Mobile Marketing. ZTnv ouvéxeia yivetal pia avadAuon TG ayopdg Kal Twv
KATAVOAWTWYV Kal TEAOG TTAPOUCIACoVTal Ol TPEXOUOEG OTPATNYIKES Kal TAOEIG Tou Digital
Marketing aAA& kal TTwg avapéveTal va eEeAixBouv aTo JEAAOV.

OEMATIKH MNMEPIOXH: MdpkeTivyK

AEZEIZ KAEIAIA: MdpkeTivyk, Digital Marketing, Mobile Marketing



ABSTRACT

In the last decade the proliferation of smart mobile phones and social networks and use
them as platforms to make purchases is rapid. so there was a need to be new theories
and methods of marketing in this new environment and this new discipline called Digital
Marketing with an important part of being the Mobile Marketing.

Scope of this thesis is the Digital and Mobile Marketing with purpose to quote the relevant
literature on this as well as research and analysis of the relevant environmental / market.
Initially is presented the classical theory of marketing and a review of the recent literature
on the Digital and Mobile Marketing. Then it follows an analysis of market and consumers
and finally are presented the current strategies and trends of Digital Marketing and what
is expected to evolve in the future.

SUBJECT AREA: Digital Marketing

KEYWORDS: Marketing, Digital Marketing, Mobile Marketing
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NMPOAOIOz

To MAPKETIVYK avaTITUXONKE OTIG apxéG Tou 20°Y alva e OKOTTO va eVOUVAUWOEL TIG
OX£0€EIC METAEU TTWANTWVY Kal ayopaoTwy. EIBIKOTEPQ, OI ETTIXEIPHOEIC JETA TO TEAOG TOU
AeuTtepou lNaykoopiou lMoAépou ‘Exovrag Eemmepdoel Ta BEpaTa Padikng TTapaywynig
Bpédnkav pe TTAeovalouoa TTapaywyikr) SUVAPIKOTNTA, JE CUVETTEIQ va avalnTouv TTAEoV
TPOTTOUG MAdIKAG TTWANONG, ME TO MAPKETIVYK va XPNOIYOTIOIEITAI OTNV dIAXEIpIoN TwV
TTWANCEWYV Kal T dla@ruion.

O KOPEOHOG TWV AYOPWY, 0 EVTOVOG AVTAYWVICHOG KAl N TTPOCKAIPN ATTOTEAECUATIKOTATA
TWV TIECTIKWY TEXVIKWYV TIWAACEWY, O0dAYNOE OTNV €UQAVION TNG PIAOCOPIag Tou
MdépkeTivyk, OnAadn oTnv KATAVONON KAl IKAVOTTOINON TwV avaykwyv Tou TTEAATN. To 1960
0 Edmund Jerome McCarthy €iorfiyaye tov 0po «Marketing Mix», TTapoucidlovTag 4
METABANTEG TTOU N ETTIXEIPNON TTPETTEI va XPENOIYOTTOIEI Padi yia va IKAVOTTOINCEl [Id
oToxeupévn ayopd. OuaiaoTikd To Marketing Mix ava@épetal o€ €va oUvoAo dpdoewy n
TOKTIKWVY TTOU MIA ETTIXEIPNON XPNOIMOTIOIET yIa va TTpowBnoel To brand n 1o Tmpoidv TnNg
oTnv ayopda.

ATT6 TEAN Tou 20°Y aiwva dpxioe va avaTrTuooeTal To O1adiKTUO Kal TO NAEKTPOVIKO EUTTOPIO
ME atToTéAeopa va dnuioupynBei N avaykn va eTTekTabei To MAPKETIVYK O€ AQUTA TN VEQ
WNQIOKN ayopd HE TOUG OICEKATOPMUPIO KATAVAAWTEG, TOUG XPNOoTeG dnAadry Tou
d1adIKTUOU, Kal va e¢ehicoeTal TTAEov ws Wneiakd MdpkeTivyk (Digital Marketing).

Méoa atrd TnV £pyacia pou, Ba ABeAa va TTapoucidow KATToIEG BaCIKES Evvoleg Tou Digital
Marketing aAAG Kal TNG onUAVTIKOTEPNG UTTOKATNYOopiag Tou, Tou Mobile Marketing, va
TTOPOUCIACW TNV KATAOTAON TNG 01EBVOUC aAAG Kal TNG €AANVIKAG ayopds Kal TTwg
ouvotetal n e¢ENEn Tou Digital Marketing pe dnNUOYPAQIKOUG OEIKTEG KAl OIKOVOMIKA
oToixeia. Etmiong 1roieg €ival o1 TAOEIS yIa Ta €TTOPEVA XPOVIA KAl TTOIEG €EEAIEEIC OTNV
TEXVOAOYIQ | OTIG OUVABEIEG TWV KATAVOAWTWY Ba TIG ETTNPEACOUV.



Avooko1Tnon, KatdoTaon ayopdg kai Tdaeig ato Digital & Mobile Marketing

1. MAPKETINIK

1.1 Opiopdg

ZUupwva pe Tnv Apepikavikr ‘Evwon MdapkeTtivyk (American Marketing Association -
AMA) Marketing eival pia Asitoupyia evog opyaviopou Kal éva oUVOAO SIEpYQTIWY Yia Th
dnuioupyia, TNV ETMKOIVWVIA, KAl TNV TTapoxH agiag oe TTEAATEG Kal yia TN dlaxeEipion Twv
OXEOEWV HE TOUG TTEAATEG, YE TPOTTOUG ETTWQPEAEIC yIa TOV OPYAVIOPO Kal yid TIG OUAdES
TTOU €VOIAQEPOVTAI YIA QUTOV.

1.2 Eidn pAPKETIVYK
e Direct Marketing - Apeco MApKeTIVYK

2Up@wva pe Tov oplopd Tng Direct Marketing Association, To Direct Marketing €ival €éva
au@idpouo (interactive) cuotnua marketing TTou XPNOIUMOTIOIET éva 1 TTEPICOOTEPQ
OlIaPNUICTIKA PEOQ, TTPOKEIMEVOU VA TTPAYMATOTTOINCEl MIA PPETPOUMEVN QVTATTOKPION
(response) ) auvaAiayn (transaction) o€ oTToIAdNTTOTE GNEIO.

2€ QUTA Ta dIAPNUIOTIKG péoa TTepIAauBAavovTal:
. N QUECN TAXUOPOWIKN dla@ruIon,

. ol KaTtdAoyol

. TO TNAEPAPKETIVYK

. N TNAESPACN AUPIdPOUNG ETTIKOIVWVIAG

. T TTEPITITEPA

. ol TotroBeoieg oTo AladikTuo

. Ta KIVNTA TNAEQWVA.

H mpwTn €kdoxr Tou Direct Marketing Atav To mail Marketing. BéBaia e Tnv Tp60d0 TNG
TEXVOAOYIQG N XPrion Tou TTapadooiakoU TaXUOPOUEIOU AVTIKATOOTABNKE PE TNV XpHon
TOU NAEKTPOVIKOU Taxudpopeiou. ETTiong n wnoelakn dia@ruion cAPEPa ouvoEETAl AUECT
ME TO AUECO PAPKETIVYK.

e Interactive marketing - aAANAETIOPAOTIKO MAPKETIVYK

To 1996 o Deighton ¢dwoe Tov €€AC OPIOPO TOUu AAANAETTIOPACTIKOU MAPKETIVYK. €ival n
IKAVOTNTA VA aTTEUOUVOUAOTE OTOV TTEAATN, va BUPOUacTE auTo TToU A€€l O TTEAGTNG Kal
VQ QVTIMETWTTICOUME Kal TTAAI TOV TTEAATN KATA TPOTTO TToU va deixvel 0TI BUUOUAOTE TI JOG
EXEI TTEI O TTEAATNG. TO AAANAETTIOPACTIKO PAPKETIVYK €ival pia JEBODOG PHAPKETIVYK TTOU
xpnoigotroligi 1o Internet. To Internet dicukoAuvel TiG d10BIKATIEG TOU AUECOU PAPKETIVYK
KAl ETTITPETTEI TNV dUVATOTNTA TNG TTPOCWTTOTTOINUEVNG ETTIKOIVWVIAG TTIPOCAPUOCHEVN OTIG
avaykeg Tou TreAatn. Etmiong 10 aAAnAemidpaoTikd MdapkeTivyk Adyw autig Tng
01adpaCTIKOTATAG ME TOV TTEAATN €ival TTI0 ATTOOO0TIKO OTTO TO APECO PAPKETIVYK.

1.3 Miypa MapkeTivyk
To Miypa MdapkeTivyk — Marketing Mix ava@épeTal o€ €va oUVOAO OPACEWY N TOKTIKWV

TTOU MO ETTIXEIPNON XPNOIYOTTOIET YIa va TTpowBA o€l TO brand n 1o TTPoIOGV TG OTNV ayopd.
To 1960 o Edmund Jerome McCarthy eioffyaye tov 6po «Marketing Mix», ouxvd

A. Kahavidng 13
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QTTOKAAOUMEVO Kal WG 4P, w¢ éva oUVOAO 4 eAeyXOPEVWY PETABANTWYV TTOU N ETTIXEIPNON
XpPNoIyoTrolei gadi yia va IKAVOTTOINOEl JIO OTOXEUMEVN ayopd. AUTEG O 4 ueTaBANTEG gival
10 TTPOIdV (Product), n tiuR (Price), n ToroBeaia (place) kai n rpowBnon (Promotion).

Mo avaAuTika :

. Mpoidv (Product): Me Tov 6po auTtd evvooupe Eva QUOIKO ayaBo, pia uttnpeaia n
éva ouvOUAONO auTwV Twv duo. @QUOIKO ayabd eival €keivo TToU €XEl PIO aveCAPTNTN
Quoikn utrapén. Tumkd Tapadeiyuata cival gia TnAedpacn f éva uoévrey. Mia utrnpecia
gival éva Aeiroupyikd cUoTnua Tou UTToAoYIOTA 1) pia ADSL ouvdeon.

. TipA (Price): H miyf ava@épetal o1o 1000 XPNUATWY TTOU TTPETTEI VA TTANPWOOUV Ol
TTEAATEG yIa va ayopdoouv 1o TTpoidv. Kard tnv diaudépewaon tnG TIUAG Ba TTpETTEl va
e€etaoTei 1O €id0OC TOU AvTAywVIOPOU OTNV ayopd-oTOXO Kal TO OUVOAIKO KOOTOG TOu
MiyMaTOoG HAPKETIVYK . H «TIuA ava@opds» (OTToU 0 KATAVOAWTAG avAQEPETAI OTIG TIUEG
TWV AVTAYWVICTIKWVY TTPOIOVTWYV) Kail N «d1a@opIikA TiuA» (n atroyn Tou KATavaAwTh yia
TA XAPOKTNPIOTIKA QUTOU TOU TTPOIGVTOG O€ OXEON WE TIG IDIOTNTES TWV AAAWV TTPOIGVTWV)
TPETTEl va AauBavovTal uttoyn.

. Aiavopn(Place): AvagépeTal oTnv TTAPOXH TOU TTPOIOVTOG, O€ Jia BEan n oTroia gival
BOAIKA Kal TTPOCRACIYN YIa TOUG KATAVOAWTEG. ‘Eva TTpoiov @TAVEI OTOUG KATAVOAWTEG
MEOW evOG KavaAiou dlavounis. ‘Eva kavaAl dIavounig eival pia ogipd atrod Taipieg A 1I01L0TEG
TTOU CUMMPETEXOUV OTNV PON TOU TTPOIOVTOG ATTO TOV TTAPAYWYO OTOV TEAIKO KATAVOAWTH.

. MpowOnon(Promotion): H TpowBnon Aéel oTnv ayopd-oToxo 1 o€ GAAOUG OTO
KavaAl O1OVOMNG yIa TO «OwoTO» TTPoIdV. Eival 0Aeg o1 péBodol eTTIKOIVWVIOG TTOU évag
EUTTOPOG MPTTOPEI VO XPNOIYOTIOINCEl yIa va TTapEXEl TTANPOQOpPIES, o€ didgopa PéPN,
OXETIKA pe 1O TTpoIdv. H 1TpowBnon trepIAauBavel oToixeia OTTwg: dia@rpion, dnudoieg
ox£0€IG, opydvwaon TTWAACEWY Kal TTpowBdnon Twv TwARoswy. MTTopei va €0TIdlel 0TV
ATTOKTNON VEWV TTEAATWV 1) 0TNV dIOTAPNON TOU UTTAPXOVTOG TTEAATOAOYIOU. MNepIAauBavel
TNV TTPOCWTTIKI TTWANCN, TV MAdIKh TTWANCON Kal TTpowBnon TTWAACEWY. H TTpOCWTTIKNA
TTwANON TTEPIAAUPBAVEI TNV APECN ETTIKOIVWVIA JETAEU TTWANTH KaI €V QUVAMEI TTEAATN TTX.
eCuTTNPEETNON TTEAATWY, N MAJIKA TTWANON AVOAPEPETAI OTNV ETTIKOIVWVIa PE évav PeydAo
apIBud TTEAATWV KABE Qopda e KUpIO Popery MOdIKAG TTWANONG TNV OIQ@AMION Kal N
TTpowOnon TTWANONG aPopd dPACTNPIOTATES, TTANV TWV TTPONYOUUEVWY, OTTWG KOUTTOVIA,
ociypara, kardAoyol TTou dieyeipouv 1O evdla@épov, TNV doKIUA f TNV ayopd atrd Toug
TEAIKOUG TTEAATEG 1] AAAOUG OTO KAVAAI DIOVOUNG.

Kal Ta T€ooepa P gival atrapaitnTa yia To Miyua MAapkeTivyk Kai gival €§icou onuavTikda.
Ta TeAeuTaia xpdvia To marketing mix €xel au€¢nOei kal TrepIAaUPAvVEl apKeTA GAAa P OTTwg
2uokeuaaoia, TotroBETnon, MNMoOAITIKA wg oToIXEia CWTIKAG ONUACIiag TOU PiyuaTog.

1.4 Marketing Strategy - Zrparnyikig MApKeTIVYK

21patnyikf) MApKeTIVYK €ival n d1adIKaCia n OTToia UTTOPEI Va ETTITPEYEI O Evav OpyavIOUO
Va TTPOCNAWVETAI OTOUG TTEPIOPICUEVOUG TTOPOUG TOU ME TIG KAAUTEPES EUKAIPIES, WOTE Va
augavel TIG MIKTEG aTmOAaBEG KAl va ETMTUYXAVEL TTOPATAON OTO  QVTAYWVIOTIKO
TTAeoVEKTNUA. Mia oTpaTnyIKf JAPKETIVYK Ba TTPETTEI VA ETTIKEVTPWVETAI yUPW aTTO TNV
€vvola KA€10i TTwG 0 KUPIOG OKOTTOG €ival N IKAVOTTIOINGT TOU TTEAATN.
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1.5 nMAavo papkeTivyk (Marketing plan)

MAGVO PAPKETIVYK €ival pia ypatrty ONAwon HIOG OTPATNYIKAG MAPKETIVYK Kal TWV
XPOVIKWV AETITOUEPEIWV YyIa TNV BIEKTTEPAIWON QUTAG TNG OTPATNYIKNAG. Oa TTPETTEl va
OIEUKPIVICETAI TTOI0 WiYUO PAPKETIVYK Ba TTpoo@EépeTal o€ TTolov( ayopd oTOX0G) Kal yia
600, Trolol TTOPOI TNG ETTIXEIPNONG Ba XPEIAOTOUV KAl PE TI PUBPO Kal TEAOG TTola
amroteAéopaTta avapévovTal. ETriong Ba mpéTrel va uttdpxouv KATTOIEG DIOBIKATIEG EAEYXOU
yla va OIOTTIOTWVETAI AV TO TTAAVO eKTEAEITAI CWOTA.

Ta kUpia TTepiexOueva evog oxediou marketing gival Ta €€NG:
1. AvdAAuon TTapoucag Katdotaong

2TPATNYIKOG OXEBIOOUOG

210)0!I

2TPATNYIKN

Egapuoyn

MpouTToAoyIouOG

N o g bk DN

A&loAdynon

1.6 Tunuarotroinon Tng ayopdg Kal OTOXEUON

H Ttunuartotroinon Tng ayopd¢ a@opd 1o diaxwploud Tng OUVOAIKNG ayopds evog
TTPOIGVTOC ) MIOG UTTNPECIOG 0€ OUAOES PE KOIVA XAPAKTNPIOTIKA KAl ETTIAEYEI QUTH/EG TTOU
TTOPOUCIACOUV TIG KOAUTEPEG EUKAIPIEG (ayopd-oTdxoG). H oTtdxeuon yivetalr yetd atmd
agloAdynon KABe TUAWATOG TNG ayopds Bdaaoel Tou peyEBoug, TNG duvnTIKAG avaTTuéng,
TOU UTTAPXOVTOG / duvNTIKOU avTAYWVIOPOU, TNG CUMPBATOTNTAG PE TOUG TTOPOUG KAl TOUG
OTOXOUG TNG ETAIPEIAG KAl AAAWYV TTAPAUETPWV.

To TepIBGAAOv TNG ayopds  OlokpiveTal OTO APECO Kal TO €EwTEPIKO. To Aueco
TTEPINAUPBAVEl TOUG TTEAATEG, TNV €TAIPIO KAI TOUG QVTAYWVIOTEG. TO €GwTeEPIKO gival
€UPUTEPO Kal TTEPIAAPPBAVEI 4 KUPIOUG TOMEIG :

1.  OikovouIKkO TTEPIBAAAOV

2.  Texvohoyiko trepIBaAAov

3.  ToAITiKO kal VOpIKO TTEPIBAAAOV

4. TToAITIOTIKO Kal KOIVWVIKO TTEPIBAAAOV

H Tunuartotoinon Tng ayopdg KAvel TNV JIA@AMION TTIO ATTOTEAECHATIKN, £EOIKOVOUEI
XPOVO Kal Xprpa, divel JeyaAUuTepn IKAvVOTToiNon oTov TTEAATN Kal au&dAvel TIG TTWANCEIG
OTA TUAMATA TTOU TTPAYMOTIKA EVOIAQEPOVTAI YIA TO dIAPNUICOPEVO TTPOIOV..

1.7 TigyoAéynon

H diadikacia TIHOAGYNONG Twv TTPOIOVTWYV €ival BacIKO OToIXEi0O Tou MAPKETIVYK PIag
ETAIPIOC KOl AVOQEPETAI OTO XPENMUATIKO 11000 (TIUR) TTou avTaAAdoOoETal yia €va
TTpoidv/uttnpeoia. H diadikaoia auTtr gival onuavTikr) dI0TI N TINA €ival TO JOVO OTOIXEIO
Tou Miypatog MAapkeTivyk TTou TTapayel €000a. n dladikacia TNG TINOAGYNONG PTTOPEi av
XWPIoTEI oTa akoAouBa Bripata: EmAoy Tou 01dX0U TNG TIMOAOYNONG, KABOPIOHOG TNG
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¢NTNONG, EKTINNON TOU KOOTOUG, avAAuon Tou KOOTOUG, TwV TIMWV KAl TWV TTPOCQPOPWV
TWV QVTAYyWVIOTWVY, €TTIAOYH TNG HEBGOOU TIHOAGYNONG Kal TTIAOYN TNG TEAIKAG TIUNAG.
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2. DIGITAL MARKETING

2.1 Opiouodg - Oswpia

To Wnoeiakd papketivyk (Digital marketing), €ivar éva utroouvoAlo Tou marketing, kai
QVOQEPETAl 0TV XPNON WNOIOKWY KAVOAIWY, CUOKEUWYV Kal TTAaT@opuwv (online n
offline) yia Tnv dnuioupyia n TNV TTpowBNON €vog unvuuatog marketing. Eival éva €idog
Interactive A Direct marketing 61ToU Kal OTIG QUO TTEPITITWOEIG XPNOIUOTTOIOUVTAl WNn@IaKd
KavaAia Kal oTn pia 10 HEOO €ival AAANAETTIOPACTIKO VW OTNV AAAN OX!.

MaAidTepa o1 KaTavaAwTEéG apkouvTav OTO va KaBiocouv uTrpooTd atrd Ta TTadnTIKA
PadIOTNAEOTITIKA MEOA, aTrodeXOPEVOl O,TI TOUG TTouAouoav Ol dnNUIoUPYOi TwV
TNAEOTITIKWV TTPOYPAUPATWY. Nai, UTTipXE £va OToIXEio TNG ETTIAOYAG - Ba uTTopoloaTe va
ayopdoeTe €va OIAQOPETIKO ePnuePida, va akoUoeTe €va dIAQOPETIKO OTabud n va
ETMAECETE €va BIA@OPETIKO KAVAAI - OAAG N TEAIKN atmégacn 6cov agopd 1o dIabéaiyo
TTEPIEXOPEVO €EAPTIOTAV ATTO KATTOIOV AAAO. To O10diKTUO pE TO PO va aAAAgel auToug
TOoug Kavoves. Me 1o Web 2.0, pe Tnv eupulwviKOTNTA Kal TO TTEPIEXOMEVO rich media, ol
ONMEPIVOI KATAVOAWTEG EX0OUV TTAEOV TOV €AEYXO OTTWG TTOTE TTPIV. MTTOpOUV va eTTIAECOUV
TO TTEPIEXOMEVO TTOU BEAOUYV, OTaV TO BEAOUY, E ToV TPOTTO TToU TO BEAoUV. H diadikTuakn
TTapouadia gival n Baon yia To digital marketing, dedopévou OTI TTEPIAAPBAVEI KABE TTTUXN
TOU TTEPIEXOMEVOU OTO OIadIKTUO Kal TO WN@IaKO ATTOTUTTWHG TTOU QVTITIPOOWTTEUEl TO
TTPOIGV, TN JAPKA 1] TOV OpYaVIONO. [42]

MNa Toug avBpwTtroug Tou marketing, Toug marketers, autr n €¢ENIEN TNG ayopdg, KaBWG
Kal N aAAayr] otV VOOTPOTTIA TWV KATAVOAWTWY, TTAPOUCIAdEl Pia TTANBwpa vEwvV
TTPOKANCEWV. KaBwg o1 KatavaAwTéG UIOBETOUV OAO Kal VEOUG TPOTTOUG ETTIKOIVWVIAG,
€XOUV UEYAAUTEPO EAEYXO TWV TTANPOPOPIWV KaI TG YPUXAYWYIOG TTOU KATAVAAWVOUV, KAl
OUCOWMPATWYOVTAI 0 ONO PHEYAAUTEPEG ECEIBIKEUPEVEG KOIVOTNTEG E KOIVA EVOIOQEPOVTA,
ol marketers rpétTel va aAAG&ouv TNV TTPooEyyior) Toug, av BéAouv va ouvdeBouv padi
Toug. OTTWG Kal 0To TTAPadociakd JAPKETIVYK, oI marketers xpnoiuotrolouv Tn diaBéaoiun
TEXVOAOYIQ yIa va ouvdeBOUV PE TOUG KATAVOAWTEG, va XTIOOUV DIPKEIG Kal auolBaieg
oxéoelg empBpaBeuong Kal TEAIKA yia va odnyouv TIG TTWARCEIC.[36]

To Wneiakd UApKETIVYK dev €xel va KAvel TOOO PE TV KATOVONON TNG UTTOKEIMEVNG
TEXVoAoyiag, aAAG pdAAov yia Tnv katavénon Twv avlpwTtiwyv, Tov TPOTIO TTOU
XPNOIYOTIOIOUV QUTA TNV TEXVOAOYIQ, KAl TO TTWG PTTOPOUV va agloTroinBei autd yia va
uTTapEel TTIo aTToTEAECUATIKN ouvepyacoia padi Toug. Mpo@avwg Kai n yvwaon Kai xprnon
TWV OIBECINWY EPYAAEiWV gival onUAvTIK aAAG n KaTavonon Twv avlpwTwy gival 1o
TTPayHaTiKO KAEIS yia TNV aTTeEAEUBEPWON TOUu SUVANIKNG TOU WN@IOKOU PAPKETIVYK [36].
O BepeAidNG OTOXOG TOU WNPIOKOU PAPKETIVYK Eival va TTPOCPEPEI OTOUG TTEAATEG HIa
oclpd aTrd POvVadIKES Kal TTPOCAPUOCUEVEG online TTEAATEIOKEG EUTTEIPIEG  Kal MIA
AEIToUpyia TTAPOXNG UTTNPECIWY EUTTAOUTIOPOU TTOU PTTOPOUV va TTPooBEoouv agia yia
TOoug TTEAATEG 0€ OlAPopa oTAdIa TNG dladIKACTiag ayopdg, T.X. TIPIV T TTWANGCN Tou
TTPOIGVTOG ) KATA TNV TTEAATEIOKA UTTOOTAPIEN META TNV TTWANOCN [42].

"HON a1rd 10 TEAN Tou 2000 UTTAPXE N avAyKn dIAUOPPWONG EVOG YEVIKOU VOUIKOU TTAQICiou
yla T0 PAPKETIVYK OTO BIadikTuo yia Béuata OTTwg Ta brands, KaBwW¢ o0& O0EG XWPES
utTTApXE OTTWG 1O Hvwpévo Baoilelo Atav NUITEAEG OAAG Kal yevIKOTEPA OEV UTTHPXE
OUVEPYOOIa PETALU TWV XWPWV YIa TNV SIAPOPPWON KATTOIWY YEVIKWY KAVOVWY TTAvw
oT10 TTAQioI0 autd  [44]. Kal o JeAETEG €KeEivnG TNG TTEPIGOOU avagépovTiav Ta
TTAeoveKTAUOTA TOU Internet Marketing, evég Tpwipou 6pou yia 1o Digital Marketing, pe
OpaCTNPIOTATES TOU OTA KAVAAIQ TNG OIAVOMNG, TWV CUVAAAQYWY KAl TAG ETTIKOIVWVIAG KAl
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TNV avaykn XpHong Tou Internet ammd TIC €TAIPIEG WOTE yIA VA QTTOPEUXOEI N aTTWAEIQ
AVTAYWVIOTIKOU TTAEOVEKTHANOTOG [45]. ETriong avagepoTtav duvatdtnTeg avaTmTu¢ng Tou
MadikoU MApkKeTIVYK TTOoU TTpoo@épel TO IvrepveTr [46] kai ptTopoucav TTAéOV va
XpnolgotroinBouv Kal PadnuaTtikd PoviéAa oTtnv €moTiun Tou MAPKETIVYK yia Tnv
avaAuon TnNG CUMTTEPIPOPAC TNG ayopdc KaBwg utmpxe TAéov n duvardtnta va
OUAAEYOVTOI OPKETA OTOIXEIO KAl va OEIYUATOANTITEITAI PE PMEYAAUTEPN akpiBeia n ayopd
[47]. Katroia onuavTikd xapaktnpioTikd tou World Wide Web (WWW), émmwg n
01adpaCTIKA TOu dOoPn Kal N ouveXAG OIABECINOTNTA TWV TTANPOPOPIWV @aiveETAl OTI
emmnpeadouv TIG PaoIkEG pETABANTEG Tou relationship marketing 6TTwg n déoueguon, n
IKQVOTTOiNON Kal N eummoToouvn. MNa Tapddelyua, ol TEAATEG PTTOPOUV va XAoouv
EUTTIOTOOUVN TOUG av Ogv TTANPOUVTAl AUTA TA XOPAKTNPIOTIKA [48] aAAG kal va Tnv
EVIOXUOOUV Vv UTTAPXEl VIO TTapAdEIyua TTOAITIKF) aTTOppPrToU OE pia 1IoTooeAida [49]. Ta
o@éAn Tou Internet yia To Digital Marketing peAetinkav o€ did@opeg dSNUOCIEUCEIG, OTTWG
oTto TOoMéa Tou B2B MApkeTivyk yevikOTEpa [51] aAAG kai €1diIkOTEPA péoa aTrd
TTapadeiypara AJEPIKAVIKWY Kal EupwTraikwy eTaipiwy [52], o€ ETTIXEIPNOEIS TTAPAYWYNAS
Blounxavikwyv TTpoidvTwy [53], oTov Touéa Tou Toupiopou [54] 1 yia Tn oToXoTToINON
xpnotwv ota Usenet Newsgroups[55] kai tmpotdBnkav diagopa framework yia tnv
a1TodoTIKOTEPN XPHOoN Tou [56].

2.2 Miypa MdpkeTivyk
To Miyua MdapkeTivyk 1o Wn@iokd HAPKETIVYK SIQUOPPWVETAI WG EENG

. Mpoiév (Product): Eival omidAtroTe eival Tpog TTwAnon. Mrropei va gival UAIKO
ayaB6 Omwg €vag UTTOAOYIOTAG, €va pouxo | AQUAO OTTWG KATTOI0 AOYIOHIKO 1 HIa
uTTNPETIA.

. Ty (Price): H miyny oto Internet eival did@avn kal yI' autd Ba TTPETTEl va gival
AvVTaywVIOTIKA. Agv Ba TTPETTEI va €ival aTTapaiTTA N XOUNAGTEPN AAAG VO QVTATTIOKPIVETAI
oTnVv OUVOAIKA TTPOTACN aiag Tou TTpoidvTog/utTnpEeaiag TTpog Tov TTeAdTn. ETTiong n
UTTEPTIMOAOYNOT UTTOPEI VA YiVEl EUKOAQ AVTIANTTTH) ATTO I0TOOEAIOEG TUYKPIONG TILWV.

. Alavopn(Place): Eivail 1o Internet. Eival Ta dioekatoppupia Twv avlpwITwy TTou
ouvdoiovtal 0€ autd HE OIGPOPEG OUOKEUEG OTTO  UTTOAOYIOTEG HEXP! ECUTTVWIV
TNAEOPACEWV.

. MpowOnon(Promotion): H MNMpowBnon cival o1 evépyeleg TTou TTPETTEI va Yivouy,
online kai offline, yia va avtatrokpiBei 1o TTPoidv OTIC TTPOCDOKIES, VA ATTOKTNBOUV VEOol
TEAATEG Kal va dlatnpnBouv ol AdN uttdpxovTeg. Ta akdAouba oToixeia utTopouv va
ouveloPEépouv o€ auth Tnv diadikacia: Mia TTpoiovTIKA/eTaIpIKh 10TooeAiIda, MéBodol
Search engine optimization (SEO), Pay per click search advertising (PPC), xprion Social
media, To E-mail marketing, To Mobile marketing, n diaxeipion Twv TTEAATEIAKWY OXETEWV,
ka1 To Content marketing.

2.3 ZTparnyikn digital marketing

Eival amrapaitntn uia digital marketing otpatnyikn yia Tig onuUePIVES TTIXEIPAOEIG; MNa va
atmravtnBei 1o autd To epwTnUa Ba TTPETEl va dlgpeuvnBei amrdvinon ota akdAouba
epwTtnuarta. To Kovo-o1éxog €ival online n pokeTal va gival online; XpnoIWoTToIEl TV
WYNQIOKN TEXVOAOYia yIa va ayopdoel TTPOIOVTA N va KAVEl £€pguva ayopdg; H véa yevid
TIPOKEITAI VA XPNOIYOTIOIET TIG WN@IOKEG TeEXVOAoyieg; MtropoUv Ta TIPOIGVTG A Ol
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uTTNPEDieg va evtaxBouv oe uia oTpatnyikr digital marketing; Ytmdpxelr online koivo
OTOXOG VIO AUTEG;

Kal av €ival amrapaitntn 6a TTpETel va XpnoihoTroinBouv ol KatdAAnAeg TexvikéS. TMa
TTOPAdEIYUQ, €TTEION N €UPECN TTPOIOVTWY PEOW dlaPrUIoNG OTTOTEAEI éva TPOTTIO TTOU
XPNOIUOTTOI0UV TTOAAOI KATAVOAWTEG , BNUIOUPYABNKE N avAaykn KAAUTEPNG ENPAVIONG TWV
TTPOIGVTWYV aTTO TIG ETAIPIEG OTIG AvalNTNOEIS AUTEG TWV XPNOTWYV OTTOTE avaTITUXONKE N
avaykn vyia BeAtiototroinon lotooeAidwyv yia 1i¢ Mnxavéc Avalntnong (Search engine
optimization — SEO), 10 omroio amoTeAsi Kal Tnv Mo cost-effective Texvikr Tou Digital
Marketing.

2Uu@wva Pe Tov Ryan [36] autd cival Ta oToixeia Tou Ba atroteAéoouv Ta BepéAia piag
oTpartnyikig digital marketing: 1. 'vwong Tng etmxeipnong 2. N'vwaon Tou aviaywviopou 3.
Nvwon Twv meAatwv 4. Na yvwpilete 11 BéAeTe va emTuxete 5.Na yvwpilete TNV
KaraoTaon oag

2.4 Zuvduaopog Digital marketing ka1 AMECOU HAPKETIVYK

2AMEPA AOYyw TNG TTANBWPOG WNEIOKWY TEXVOAOYIWV TTOU UTTAPXOUV Ol UTTEUBuvOI
MAPKETIVYK MPTTOPOUV va aTreuBuvBolv oxeddv OTTOudnTTOTE, OTTOTEDNTTOTE KAl YIA
oTIdNTTOTE. MEPIKEG TEXVOAOYIEG ANEOOU HAPKETIVYK Eival PAPKETIVYK HECW KIVATWV
TNAe@wvwv/podcast kal dIadpacTikry TnNAedpacr. AANAEG TTEPITITWOEIS Eival n XprHon
NAEKTPOVIKOU Taxudpoueiou, n atmooToAr] online kataAdywv, péow TnAedpaong ME
TNAEOTITIKY dla@rUIoN APECNG AVTATTIOKPIONG, e Xpron Tou diadikTuou (online marketing)

Etriong 10 NAEKTPOVIKO €UTTOPIO WTTOPEI va KATnyoplotroindei atrd Tnv uon Twv
EUTTOPIKWY OUvaAAaywv OTTwG business-to-business (B2B), business- to-consumer
(B2C), consumer-to-consumer  (C2C), consumer-to-business  (C2B), Kal
intraorganizational e-commerce [1]. AvrioToixa e€ival kal Ta Bacikd Ttedia online
MapkeTivyk : B2C, B2B, C2C, C2B.

ZUPQwva Pe Tov Thomas 10 padikd HApKeTIVYK, Adyw TNG XAKNAAG atTodoTIKOTNTAG TOU
TTOU TO KaBIOTA EeTTepacpévo, TTAEoV oAoéva avTikaBioTaral atmmd To APNECO PWAPKETIVYK
Kabwg TAéov dev atreuBuvopaoTe o€ PACEG, AN OE EEXWPIOTA TUAPATA TNG ayopdc
(ayopd-o1dx06) [1].

2.5 EpyaAeia Digital marketing

2.5.1 Internet marketing

To Internet Marketing €ivar éva utrooUvoAo Tou Wwn@iakoU WAPKETIVYK. Eivar otnv
TTPAYUOTIKOTNTA TO TTIO ONUAVTIKO OTOIXEI0, BedOUEVOU OTI N TTAEIOWPNQIa TWV YNPIOKWYV
OpPACTNPIOTATWY PHAPKETIVYK EUTTITITOUV EVTOG TWV OPIWV TOU JAPKETIVYK O0TO AIadiKTuO.

2.5.2 Mobile marketing

To Mobile marketing eivar éva utroouvolo Tou digital marketing. Eival pia p€6odog
marketing TTou emTPETTEl 0TOUG Marketers va oTéAvouv unvOPATO PJAPKETIVYK OTOUG
KATOVOAWTEG HPECOW TEXVOAOYIWV TIOU UTTAPXOUV OTIG POPNTEG OUOKEUEG AUTWV.
MaAaidtepa cuoXeTICOTAV PE TRV XPAON KIVATWY TNAEQUVWV.
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2.5.3 Content Marketing

Q¢ content marketing ptTopei va opioTei n dlAxEipIon TOU KEIPEVOU, TOU AXOU, TWV
Ynelakwy dla@nuiccwv pe d1adpacTikd Kal TTOAUPECIKS TTeEpIEXOPEVO (Rich media) kail Tou
Bivieo pEOW EVTUTTWV KOl WNPIOKWY PECWYV PE OTOXO TNV EUTTAOKI TWV TTEAQTWV Kal WE
TIPOOTITIKY) TNV KAAUWN TWV ETTIXEIPNMATIKWY OTOXWV [42]. To content marketing €xel
TTOPOUCIAcEl Mo BeauaTikhy avaTmTuén otnv Ynoelok €mmoxrh, Adyw Twv TTPOKTIKA
QVUTTOPKTWY Ol  @PAyUWwV €lI0000U, TOU XAWNAOG KOOTOUG KOl TOU KOOTOG
QTTOTEAEOUATIKOTNTOG Kal TNG OIABE0INOTNTAC TWV WNPIAKWY TTAATQOPUWY YIa TN
onuoacicuon d10POPWV HOoPPWV TTEPIEXOUEVOU [36].

2.5.4 Search engine optimization - SEO

O1 uéBodol BeATioTOTTOINONG I0TOCEAIBWY YIa TIG Pnxavég avalntnong (SEO methods)
gival n dladikaoia TTou €TTNEEAEl TNV TTPOROAN HIAG 1I0TOOEAISAG OTA N €TTi TTANPWWN
QATTOTEAEOUATA PIAG HNXAVAS avalATNONG Me PE TV EVOWUATWON OTOIXEIWV QIANIKWV TTPOG
TNV pnxavn avadntnong otnv 1Iotooeida. [43].

2.6 Mobile Marketing

To mobile marketing cival o€ dlapk avamTugn KUpiwg Adyw TNG avatTuéng SIKTUWV
KIvNTAG TnAcQwviag uwnAwv Taxuthtwy (3G,4G) Kal TNG XPAONS @OopNTWV CUCKEUWV
IKOVWVY va agloTroIoouv Ta eupulwvika dikTua (smartphones, tablets ). H peyaAutepn
aAAayn TTou aoknBnke atrd Ta KivnTd TNAEQwva gival 6TI aTTAAAGCCEl TOV KATAVOAWTH atTd
TOUG TTEPIOPIOHUOUG TNG QUOIKAG £YYUTNTAG KAl TNG XWPIKAG aKIvnoiag, TNG TTapadooiakig
oTabepnc TnAepwviag [2]. Etriong o1 Friedrich, Grohe, Holblin kai Peterson 1oxupifovTail
OTI TO KIVNTO TNAEQWVO €ival TO KOAUTEPO €pyaAeio TTou Eyive TTOTE yia Tn Alaxeipion
MeAaTeiokwy Zxéoewv (CRM) [3].

H 1TpwTtn epappoyr Tou mobile marketing o€ popnTég cuokeuég NTav oto Palm VII, pia
ouokeur] (PDA) tou KukAogoépnoe otnv ayopd 10 1999. H TTAnpogopieg tTou Atav
OIABECINEG OTOUG XPNOTEG ATAV TTPOYVWOTIKA KAIPOU Kal N Kivnon oToug dpOuoug.
Qo600 N XPAON AUTWYV TWV UTTNPECIWV Eixe UPNAS KOOTOG KaBWGS N Xpéwaon ATav 300$
avd MB dedopévwyv xprong. Etmiong 1o mpwTto eutropikng xpriong GPS ue aveupeon
TOoTT00€Tiag Kal 0dnyo eoTiaTtopiwv KukAo@opnae atmmd Tnv NTT DoCoMo [4]. ZUuewva e
TNV idla TTNYA N eTavacTtacn Tou Mobile Marketing ¢ekivnoe ouOIQOTIKA PE TNV €l0AYWYA
Tou iPhone 10 2007.

YTTApXOUV KATTOIO XOPAKTNPIOTIKA TWV QOPNTWY CUCKEUWV Ta OTToia €ival povadikd Kal
MTTOPOUV Va 0dNyroouv o€ aANQYEG OTIC OTPATNYIKEG JAPKETIVYK. Autd gival n
TTavTayoU Trapouadia ,n eEQTOMIKEUOTN, N AUEIdPOUN ETTIKOIVWVIA, N TOTTIKY TTPOCAPHOYA
[5]. H mTavtayxou Trapoucdia ava@éperal OTNV IKAVOTNTA TwV XPNOTWV va Aaupavouv
TTANPOYOPIWV Kal TNV eKTEAEON ouvaAAaywv OTTou KiI av gival Kal otmote BéAouv. H
eCaTopikeuaon ava@EpeTal aTnv 1I010TNTA TOU TNAEPWVOU va gival PIa TTIPOCWTTIKA CUCOKEUN,
TTOU OTTAvia XpnoldoTroleiTal atrd AAAOUG EKTOG aTTd Tov XPROoTN Kal EOTTAICETAI UE MIa
kKdpta SIM (subscriber identification module) TTou TTEPIEXEI TIPOCWTTIKEG TTANPOPOPIES KAl
TaUTOTTOINON. H TOTTIKA TTPOCOpPUOYr ava@EépETal OTNV IKAVOTNTA VA TTPOCOIoPIfETal N
YEWYPOAQPIKN BE0N TOU XPrOTN TOU KIVNTOU PE TOV EVTOTTIONO TNG KIVNTAG OUOKEUNG.

Tpelg ouvBnKeg TTPETTEI va TTANpoUVTal yia va €xouue mobile marketing:

1. TMpémel va uttdpxel o€ OAa Ta onueia KAAUWn dikTuou. AuTO PTTOPEI va eTTITEUXOET PE
éva ouvouaouo OIKTUWV Kal N dIa-PETAPEPOINOTNTA EVTIOC QUTWY Ba TTPETTEI Va
ETTITUYXAVETAI PME OPAAS Kal dIdPavo TPOTTO.
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2. Oa Tpétel va uttdpxel ouvexn TpocBacn Tou XprnoTtn oTto Kivntd OikTuo. AuTO
OUVABWG peE Ta KivnTa Oev gival TTPOPANUa KABWGS o1 XPHOTEG TA £XOUV QVOIKTA
OUVEXWG APOU €ival aQvVAYKAio HECO ETTIKOIVWVIAG, WOTOOO YIA AANEG CUOKEUEG OTTWG
Ta tablet kK&T T€TOI10 £€apTATAI ATTO TNV BOUANCN TOU XPHOTN av Ba gival CUVEXWGS O€
AeiToupyia.

3. H katoxn MIOG TIPOCWTTIKNAG @QOPNTAG OCUOKEUNG, YIa TTapddelyua éva Kivntd
TNAéQwvo. H ouokeun Ba TTpéTTel va gival TTPOCWTTIKA Kal 01 diapoIpalOpevn WaOTE
KABe HEAOG TNG OIKOYEVEIQG VO XPNOIMOTIOIET ATTO Wia.

O opyavioudg MMA (Mobile Marketing Association) €xel dnuoacioTroifoel Tov akdAoubo
KWOIKag deovToloyiag oxeTika e To Mobile marketing éxel wg oTtdxo va BonBroel Tig
EMYEIPAOEIS €oa oTo Mobile oikooUoTnua, TTou TrepIAauBAvel aAAG dev TTEPIOPICETAI OE:
dlapnuIoTEG, aggregators, TTapOXouUG EQAPPOYWY, QPOPEIG, TTAPOXOUS TTEPIEXOUEVOU KAl
€KOOTEG, £TO1 (VOTE VO PTTOPOUV OTTOTEAECUATIKA KAl UTTEUBUVA, va poxAeUouv To mobile
KAvAAI ylo OKOTTOUG UAPKETIVYK. AVOAUEl Ta €EAG OTOIXEIO CUUTTEPIPOPAGS : eTTIAOYN &
ouvaivean, TTPOCAPUOYK Kal TTEPIOPIoUS, ac@dAcia Kal eTTIBOAN & euBuvn [6].

Mia a1Td TIG OTPATNYIKES TTOU akoAouBouUv ol marketers eival 1o viral marketing kai €xe1 wg
oTOx0 Tn d1adoon evog brand atmd Toug idIOUG TOUG KATAVOAWTEG PHE auBdpuNnTO TPATTO.
O1 ekoTparteieg viral marketing ptropei va ival apkeTd ammoTeAeOUATIKES . [Na TTapadelyua
10 Hotmail, atrékTnoe EPICOOTEPO aATTO 12 ekaTOMPUpPIa TTENATEG O AiydTEpo atrd 18
MAVES MEOW EVOG PIKPOU PNVUNOTOG TTOU ETTICUVATITOTAV OTO TEAOG TOU KABE eEepXdUEVNGS
aAAnAoypagiag atro éva Aoyaplaopo Hotmail TTAnpo@opwvTag TOUG KATAVOAWTEG OXETIKA
ME TN dwpedv uttnpecia Hotmail [7]. ETeidn Ta Kivntd TNAEQva £xouv To duvartoTnTa va
atreubuvOouv Oe TTEPICTOTEPOUG KATAVOAWTEG Adyw Tou uwnAou puBuou dicioduong
TOUg, QaiveTal va gival KaTdAANAa yia ekoTparteieg viral marketing [8].

Mia KivnTr) OUOKEUR gival €vag oTaBepdg oUVTPOPOG YIa TOV KATAVOAWTH, YIO TTUAN OTN
ox€on METAEU TOU KATAVAAWTA KAl TOUu AIGVOTTWANTA, KaBIoOTWvTAag TOo £€va 10avIKO
OUNTTANPWHATIKO KaVAAI yIa TIG TTWANCEIG £ ATTOOTACEWG KAl TO QUOIKO  AIavePTTOPIO
[9].

MeAéTeEG OTNV €TTOXA TIPIV TNV €I00ywyr Twv smartphones, o6mmou 10 KUpPIO PECO
ETTIKOIVWVIOG MAPKETIVYK ATAV PECW MNVUPATWY SMS A Kelpévou, €xouv Oc€icel OTI ol
KaTtavoAwTES avTIAapBavovTal Tnv mobile marketing eTmikoivwvia va gival evoxAnTikr], va
Tapapidlel TNV 10IWTIKOTNTA Kal va €ival TrapepParikr). Autdé odAynoe apKeETOUC va
Tpoteivouv To marketing Bdoel adelag (permission based marketing), dnAadry ol
KATAVOAWTEG va €X0UV €AEyXO OTOV TUTTO Kal TOV apIBUO unvupdTwy TTou déxovTal ) To
OTO XPOVIKO, YEWYPAPIKO KAl TO TTANPOPOPIAKO TTEPIEXOUEVO TWV UNVUUATWY. BEBaia atmd
TNV TAeupd Twv Marketers n amootoArf SMS @aiveTal EAKUCTIKY] KABWG UTTAPXOUV
aTTOdEIEEIC OTI TETOIOU €i0OUG DIOPNUIOTIKEG EKOTPATEIEG €XOUV UWNASTEPA TTOCOOTA
QVTATTOKPIONG aTTd TO AUECO Taxudpoueio Kal Ta diapnuioTiké banner oto internet [10].
2Up@wva pe Tov McCasland, ol veapoi katavaAwTég dgv atrexBavovtal Tnv dIa@ApIon
aAAG avTiBeTa dev Toug apéael n dlaPruIon TToU ival AoXETN 1 avemOuunTtn [11].

2NUavTIKOG TTapdyovTag oTnv avdatTugn Tou mobile marketing utrpgav Ta social media.
Me Tov Opo social media auté evvoouue «Mia opdda atrd Internet-based e@appoyég TTou
otnpifovtal oTa IBEOAOYIKA Kal TEXVOAOYIKG BepéAia Tou Web 2.0, kai TTou emMITRETTOUV TN
onuioupyia kai TNV avtaAAayn user-generated Trepiexopevou [12]. Mtmopoupe Aoirév va
opiocoupe wg mobile social media, TIG epapuoyég Mobile marketing emiTpémTouv Tov
oxnuaTiopo user-generated Trepiexouevou. Etmiong ta social media BewpouvTal 1o TTIO
I0XUpO PEOO yia ekoTpaTeieg viral marketing [13]. kai Tnv TTpowONnon vEwv TTpoidévTwy [14].

Ooov apopd Tnv £peuva Marketing, o1 epapuoyég social media divouv OTIG ETTIXEIPHOEIG
TNV duvatoéTNTA Va Pabaivouv onUavTIKEG TTANPOPOPIES YIa TOUG TTEAATEG TOUG KAl TIG
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OUVABeIEC TOUG TTX. NAIKiIQ, ETIOKEWINOTNTA OE KATTOIO KaTdoTnua. ‘ETol o1 epapuoyég
mobile social media divouv Tnv gukaipia oTIG ETAIPEIEG va dlaxEIPiCovVTal TOUG TTEAATEG TOUG
amroreAeopaTikd. Ooo agopd Tnv emKoivwvia Marketing, autr] yivetalr péow mobile social
media pe 2 1pdtTouG. Eite a1rd TNV TTAEUPA TNG ETAIPIOG TTPOG TOV KaTavaAwTH T1X. B2C
eite péow UGC (User Generated Content). EmimmAéov pe Ta péow mobile social media
gival duvati n TIAPOUETPOTIOINON TWV KOUTTOVIWV KAl TWV TTPOCOOPWY yid
OUYKEKPIMEVOUG  KOTAVOAWTEG KAl yIa OUYKEKPIUEVO Xpovo. Omwg emmiong Ta
TTpoypdauuaTa MBPAREUONG PTTOPOUV VA €ival TTIO EUEPYETIKA KAl YIA TNV ETTIXEIPNON KAl
TOV KOTaVOAWTH KOBWG PTTOPEI va KaTaypa@eTal n TTapoudia Tou kabBwg kavel check-in
aAAG kal Tautoxpova va diagnuideTal n emmxeipnon. Etiong mpoteivovtal Ta akdéAouba
KATA TNV EUTTAOKN TWwV ETTIXEIPAIOEWYV PE Ta social media. MpwTov, o1 eTaipeieg Ba TTPETTEN
VO KAVOUV TIG £QAPUOYEG TOUG TOOO €VOIOPEPOUCESG WOTE VA KATACTOUV E€VIAIO KOl
avaTTooTIa0TO HEPOG TNG KABNUEPIVAG CwNAG Twv TTEAaTwy. AgUTepov, KATI TETOIO Ba yivel
MOVO Qv Ol €QOPHUOYEG £XOUV TTAPAUETPOTIOINCEIC AauBdAvovTag uttéywn Ta ATOMIKA
evola@épovTa Kal youoTa Twv XpnoTwv. Tpitov, evBdppuvon TnNG EUTTAOKAG TOU XProTn
ME OouvouIAieg Kal GAAa TTpoypdpuaTta ToToTATAG. TETAPTOV, CeKIVA TNV dnuioupyia user-
generated Trepiexouévou Kal TV d1adoon atrd oTOUA O OTOUA, TO OTTOIO ETTITPETTEI TV
IOXUPOTEPN CUYXWVEUON TWV dpacTnEIOTHTWY 0T (W) TOU KATAVOAWTH).

Mia pyeAétn [15] Trpoodidpioe TIg eMITITWOEIG Tou Social Media Marketing yia Tpeig TUTTOUG
TWV ETAIPEIWYV, avaloya pe To BaBud uioBéTnong Twyv Social Media atrd auTtég. H peAETn
dlatrioTwoe O1TI n euTtreipia Tou 20% Twv Kopupaia BaBuoAoynuEvwy ETAIPIWV TTOU
xpnoiuotroioav Web 2.0 epappoyég oav epyaAcia marketing:

* BeATiwoe TNV MBAVOTNTA TWV TTEAATWYV VA CUCTHVOUV Ta TTPOIOVTA 1) TIG UTTNPETIEG TNG
ETTIXEIPNONG OTO 95% TWV TTEPITITWOEWV

* BeATiwoe TNV aTTOO0TIKOTNTA TWV £TTEVOUCEWV Marketing o€ 87% Twv TTEPITITWOEWVY Kal
* BeATiwWoE TO PUBPOU ATTOKTNONG VEWV TTEAATWY OTO 95% TWV TTEPITITWOEWV.

To 2014 mrapaTtnpouvTav ol akoAoubeg Tdoeigc oto mobile marketing : marketing péow
sms/mms, wap banner ads, dia@nuio€ig o€ Bivreo, dla@nuUiocelg evTOg TTaixVvIOIwy, online
KOUTTOVIQ, TTapeVOETIKEG dlagnuioels katd To download Trepiexouévou, dlaPnuicelg oTa
social media, dlapnuiocelg TTARpoug oeAidag otnv 0Bdvn, contextual ads pe Bdon T0
TTEPIEXOMEVO WIag oeAidag, animated banners pe €TTeENyNUATIKO TTEPIEXOPEVO, OXEOIOOUOG
I0TOOEAIdWY TTOU TTPOoCapPUOlovTal OTO eKAOTOTE PEYEBOG 0BOVNG TNG OUOCKEUNG TOU
XpPNnoTn, epappoyég Kivntwy, display ads kai location-based diagnuiceig [16].

2nuavtikd target group Tou mobile papkeTivyk eivar kal o millennials. Mg Tov 6po
Millennials ava@epOuacTe 0TOUG AvBPWTTOUG TTOU £XoUV yevvnOei yetaéu Tou 1980 kai
1995. 'HOn ammdé 10 2005 ava@epdtav n avaykn diatrpenong ETIKOIVWVIAG PE TOUG
millennials [17]. O1 millennials uttoAoyi{oTav 611 K&vouv Tov JIgo aTTd Tov OUVOAIKO TCipo
TWV NAEKTPOVIKWV ayopwv. ETriong tmpoodiopi{évioucav wg n Kivnthpia duvaun Tou
online shopping [18].

IMoAAoi gpeuvnTEG €xOoUV BPEl AQUTA N YevIA va €xel Jia uwnAr Tdon va yivetar market
mavens [19], Market mavens ¢&ival o1 KATAVAAWTEG PE YEVIKI] YVWON TOU TTPOIOVTOG TTOU
dpouv wg @opeic diadoong Twv TTANPOPOPIWYV Tou TTIPOIOVTOG. oI Millennials cuyva
avalnTouv CUVOMIANTEG YIa TOV TTPOCBIOPICHO TNG agiag evOg TTPOIOVTOC 1 UTTNPETIA, Kal
TOUG Bewpouv TTIO AIOTTIOTOUG ATTO Ta TTAPAdOCIAKA PECA 1 TIG TTANPOPOPIEG TwV
etaipiwv. Etiong n diadoon tTwv mAnpogopiwv amd otoua oe otéua Word of mouth
(WOM) Bewpeital o aglommoTn atmo 6, 11 n dla@uion, Kabwg avtiAauBdavovTtal 0TI auTth
Exel mepdoel yéoa amod Tnv agloAdynon tou «avBpwTrol oav guéva» [20]. WOM T1Tou
TagIdeUel HEoW TOUu AIOSIKTUOU WPTTOPEI va ava@EPETAl WG NAEKTPOVIKO aTTd OTOPO O€
otoua (eWOM). Avagépetar o611 10 e-WOM ¢€ixe wg atmotéAecpa va datmmavaral
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TTEPIOCOTEPOG XPOVOG YIa €va OuvIoTwWHEVO TIpoidv [49]. Me Ttoug Millennials va
datTavouV éva UTTEPOYKO TTOCO TOU XPOvou Toug online, To ynelokd HAPKETIVYK, OTTWG Kal
10 mobile marketing, €ival évag ammoTEAEOUATIKOS TPOTTOGC IO TNV ETTIKOIVWVIA PE AQUTR TN
yevid. QoTtooo, Ba TTpéTTel va yivel cwoTd. ETTiong Ta koutrévia ATav n ayatnuévn Jopen
online diapnuiong o€ uia épeuva TTou £yive To diaoTnua 2008-2011 otnv AuEPIKN O€
@oITNTEG NAIKiag 19-23. BERaia auTtr n TTPOTIMNCN PTTOPEI KAl VA €TTNPEACTNKE ATTO TNV
OIKOVOUIKNA Kpion oTnv AJEPIKNA EKEIVN TNV TTEPIODO.

2€ oUYKpION PE Ta TTapadooiokd péoa evnuEpwong, Ta €€1NG BeueAIdN TTAEOVEKTANATA
Tou mobile marketing {exwpidouv yia TG eTTIXEIPAOEIG [21] :

Ta kpITApPIa €TMITUXIOG PTTOPOUV va akKoAouBnBoUv pe PeyaAuTepn AETTTOPEPEIQ,
agIOTTIOTA KAl EUKOAIQ.

Emrpémetan {wvTtavA géTpnon Tng eKoTpaTteiag marketing kai TrTapakoAouBnon Tne.
To SMS PApKETIVYK gival TTOAU aTTod0TIKO.

EmTpETTel TO £VAG-TTPOG-Eva HAPKETIVYK.

Eival d1adpaoTIKO.

Emrtpétrel Gueon avratrdékpion atmo ToV KATavaAwTH.

Emrpémel Tnv eTaipik) otoxeuon (n dla@APIon PHECW KIvNTOU UTTOPEI VO OTAAEI
MOVO O€ €KEIVOUG TTOU gival O€ £vav OPIOUEVO TOTTO ) TTOU CUMMPETEXOUV O€ HId
OUYKEKPIPEVN OpacTnEIOTNTA).

MooooT6 emoTPOPAC peyaAuTepo atrd 10%.
O1 Mobile diagnpuiceig TTapapévouv ammoBnKeUPEVES OTN VAN TNG OUOKEUNG.

EmTpémel Tnv aueon d1adoon Tou pnNvUUATOG MAPKETIVYK, KAl ONUIoUpyEi €Eva
Io0Xup0 viral atroTéAeoua.

Eival eipwvikdé 10 yeyovog Ot To B€pa TG mobile wn@iakig TexvoAoyiag TovioTnke wg
avaduopuevn B€ua yia To marketing piv atmo pia dekagTia (Mort & Drennan, 2002), aAA&
Ol ETTAYYEAMQTIEG TOU HAPKETIVYK £AKOAOUBOUV va gival TTIoOwW OXETIKA PE TNV TEXVOAOYia.
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3. ANAAYZH AIrOPAz DIGITAL/MOBILE MARKETING

3.1 TMAnBuouiakn avdAuon XpnoTwy Internet

Méxpi To TEAOG Tou 2015 0 TTayKOOMIOG TTANBUCUAG uTToAoyileTal va gival ota 7,2 dig. H

digioduon Tou lvtepveT Ba @TAOEl TO 46.4% @TAVOVTAG Ta 3.201G XPrOTEG.

Méoa o€ pia

15¢Tia eixape pia paydaia avénon Twv XpnoTwv TNG Ta¢ng Tou 832,5% Ttraykoouiwg. H
augnon JAAIoTa gival TTEPICOOTEPO ATTOTOMN EIDIKOTEPA OE XWPES AIlYOTEPO AVATITUYMEVEG.
ZnNUavTikG poAo OTnv TTaykKOOHIa avATITUEN Twv XPNoTwv Tou Internet cuvéBaAAEe n
paydaia e€EATTAwON Tou 0€ PeEYAAEG TTANBUOUIOKG TTEPIOXEG OTTWG N Acia (55%
TTaykOadiou TTANBucpou) Maparnpouue dnAadn pia yevikh Tdon auénong Twv XpnoTwyv
TOu internet Kal cUYKAIONG TTPOG TA TTAVW TWV TTOC0OTWV OIEiodUCNG TTAYKOOMiWG

Internet Users in the World by Regions
November 2015

9.3%

B Asia 48.2%

_| Europe 18.0%

O Lat Am / Carib. 10.2%

B Africa 9.3%

B Horth America 9.3%

B Middle East 3.7%

Bl Oceania / Australia 0.3%

Source: Internet World Stats - www.internetworldstats comistats.htm
Basis: 3,366,261,156 Internetusers on Movember 30, 2015
Copyright @ 2015, Miniwatts Marketing Group

ZxAua 1: Internet Users in the World by Regions November 2015

Mnyn : www.internetworldofstats.com

Mivakag 1: WORLD INTERNET USAGE AND POPULATION STATISTICS NOVEMBER 30, 2015 -

Update
WORLD INTERNET USAGE AND POPULATION STATISTICS
NOVEMBER 30, 2015 - Update
World Population | Population | Internet Users | Penetration Growth | Users %
Regions (2015 Est.) | % of World | 30 Nov 2015 | (% Population) | 2000-2015 | of Table
Africa 1,158,355,663 16.0 % 330,965,359 28.6 %| 7,231.3% 9.8 %
Asia 4,032,466,882 55.5%| 1,622,084,293 40.2%| 1,319.1%| 48.2%
Europe 821,555,904 11.3% 604,147,280 73.5% 474.9% 18.0 %
Middle East 236,137,235 3.3% 123,172,132 52.2%| 3,649.8% 3.7%
North America| 357,178,284 4.9 % 313,867,363 87.9% 190.4% 9.3%
Latin America| g7 49 712 8.5%| 344,824,199 55.9%)| 1,808.4%| 10.2%
[ Caribbean
Oceania /
Australia 37,158,563 05% 27,200,530 73.2% 256.9% 0.8%
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WORLD

TOTAL 7,259,902,243

100.0 %| 3,366,261,156 46.4 % 832.5%| 100.0 %

NOTES: (1) Internet Usage and World Population Statistics updated as of November 30, 2015. (2) CLICK
on each world region name for detailed regional usage information. (3) Demographic (Population)
numbers are based on data from the US Census Bureau, Eurostats and from local census agencies. (4)
Internet usage information comes from data published by Nielsen Online, by the International
Telecommunications Union, by GfK, by local ICT Regulators and other reliable sources. (5) For
definitions, disclaimers, navigation help and methodology, please refer to the Site Surfing Guide. (6)
Information in this site may be cited, giving the due credit and placing a link to
www.internetworldstats.com. Copyright © 2001 - 2016, Miniwatts Marketing Group. All rights reserved

worldwide.

H &icicbuon Tou ‘Ivrepver Tou Internet otnv Eupwtn 6a ¢@tdoel 10 73,5% , TOCOOTO
oXedOV BITTAACIO TOU TTayKOOMIoU péoou 6pou. MaAioTa autd 1o TTOcooTO auTd To 2005
ATav TETPATTAACIO, €XOVTAG TNV MEYOAUTEPN TroooOTIdia dlgioduon META TNV AMPEPIKA
TTaykoopiwg. ETtriong mapoAo mou n Eupwtn katéxel 1o 11,3% TOou TTAYKOOUIOU

TTANBuopoU, £xel To 18% TOou cuvOAou Twv XpnoTwy Tou Internet.[lMivakag 1]

Mnyn: Internet in Europe Stats. http://www.internetworldstats.com/stats4.htm

Mivakag 2: Internet, Facebook and Population Stats for Europe.

Internet, Facebook and Population Stats for Europe

0,
EUROPE Population Pogf. % Internet Users | Penetration | Internet | Facebook
(2015 Est.) World 30-Nov-2015 | (% Population) |% World | 15-Nov-2015
Europe 821,555,904| 11.3% 604,147,280 735%| 17.9%| 309,576,660
Rest of World 6,438,346,339| 88.7%| 2,762,113,876 429 %| 82.1 %] 1,205,627,490
TOTAL WORLD | 7,259,902,243| 100.0 %| 3,366,261,156 46.4 % | 100.0 %| 1,515,204,150

NOTES: (1) European Internet Statistics were updated for November 30, 2015. (2) The Facebook
subscriber data is for November 15, 2015. (3) Population is mid-year 2015 based mainly on data from the
US Census Bureau and the Eurostats. (4) Internet usage numbers come from various qualified sources,

mainly from data published by Nielsen Online , ITU, Facebook, GfK , and trustworthy local sources. (5)
Data may be cited, giving the due credit and establishing an active link back to Internet World Stats .
Copyright © 2016, Miniwatts Marketing Group. All rights reserved worldwide.

H katavopn tng digioduong ava Xwpa eival JEYaAUTEPN OTIG AVATITUYUEVEG XWPES TNG
Eupwting @tavovrtag oxedov Tnv oAikr) digicduon (1rx Aavia : 96%). H EAAGda BpiokeTal
KOVTA oTov EupwTTaikd Yoo 6po pe TooooTo 63,2%.[Mivakag 4]

Etriong otnv mmaykéouia Katavoun xenoTwv ol nAikieg 16 — 34 atmroteAouv 10 80% Twv
XpnoTwv[Zxnua 2].

A. Kahavidng

25



http://www.internetworldstats.com/list2.htm
http://www.internetworldstats.com/list2.htm
http://www.census.gov/
http://ec.europa.eu/eurostat
http://www.nielsen.com/us/en.html
http://www.itu.int/
http://www.itu.int/
http://www.gfk.com/
http://www.internetworldstats.com/surfing.htm
http://www.internetworldstats.com/
http://www.internetworldstats.com/stats4.htm#europe
http://www.internetworldstats.com/stats.htm
http://www.census.gov/
http://ec.europa.eu/eurostat
http://www.nielsen-online.com/
http://www.itu.int/
http://www.facebook.com/
http://www.gfk.com/
http://www.internetworldstats.com/

Avooko1Tnon, KatdoTaon ayopdg kai Tdaeig ato Digital & Mobile Marketing

Distribution of internet users worldwide as of November 2014, by age group
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© Statistz 2016
ZxAua 2: Distribution of Internet users worldwide as of November 2014, by age group

Mnyn : https://www.statista.com/

3.2 AvdAuon yn@loKwyv CUCKEUWYV
H katoxn £EuTTvwyv KIvnTwy TNAEQWVWV [22] dyyige To 43% TTaykoopiwg 1o 2015. MaAioTa

OTIG QVATITUOOOUEVEG XWPES TTapouaiace pia paydaia augnon atd 1o 21% 10 2013 OTO
37% 10 2015 [ZxAua 3]
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Smartphones are more common in Europe, U.S., less so in developing countries

Percent of adults who report owning a smartphone
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Russia 45

Mexico 35 - Ve"ez‘ie'a 45 senegal19 — L h  Philippines 22
: Sigpad 3 N Malaysia 65
¥ : - Vo
Ghana 21 I Uganda 4, «Kerya 26 Lebanon 52 3 ‘
Brazil 41 Nigeria 28 Tanzania 11 Indonesia 21
Peru 25 —e - ‘ 1
~Jordan 51
Chile 65 1 South Africa 37 Israel 74 Palest. ter. 57
Argentina 48
LESS O 20 40 60 80 100% MORE
SMARTPHONE SMARTPHONE
OWNERSHIP \A NN WNERSHIP
43%
GLOBAL MEDIAN No Data

Note: Percentages based on total sample.
Source: Spring 2015 Global Attitudes survey. Q71 & Q72.
PEW RESEARCH CENTER

ZyxAua 3: Smartphones are more common in Europe, US, less so in developing countries

MnynA : http://www.pewglobal.org/2016/02/22/smartphone-ownership-and-internet-usage-continues-to-
climb-in-emerging-economies/technology-report-01-02b/

Etiong 10 TTOCOOTO KATOXNG KIVATWY TRAEQUWVWY, aTTAWV Kal smartphones, ayyicel
TTAYKOOMiWG TO 88%, pe TNV AUEPIKA va EXEI UPNAOTEPO TTOCOOTO KATOXWV smartphones
72% kai TNV Eupwtrn va €xel upnAétepo ouvoAikS TTooooTO 93% [23][ZxAMa 4].
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Smartphones are more common in U.S.,

Europe, and the Middle East
Regional medians of adulis who reportowning a...

®Smartphone
Cellphone but NOT smartphone
No cellphone

us. 9%
Europe 7
Middle East 5
LatinAmerica =D 17
Asia/ Pacific 13
Africa [JECIH 21
GLOBAL MEDIAN 12

Source: Spring 2015 Global

PEW RESEARCH CENTER

ZxAMa 4: Smartphones are more common in Europe, US, and the middle east.

Mnyn : http://www.pewglobal.org/2016/02/22/smartphone-ownership-rates-skyrocket-in-many-emerging-

economies-but-digital-divide-remains/technology-report-03-04/

To peyaAUTEPO TTOOOCTO XPNOTWV TTOU £X0ouV tablet gival oTig nAikieg 35-44 61ToU TO 50%
autwv dNnAwaoav 6t €xouv. OO atmopakpuvouacTe atrd autry TNV NAIKIOKA opdada 1o
TTo000Té auTd TEQPTEL. ETTionNg 10 €100dnua Traiel poAo otnv atmoktnon tablet pe Ta
AVWTEPA E1I00dAUATA VA £X0UV OXEOOV DITTAGCIO TTOo00TO KaTOXWYV tablet (63%) o€ oxéon

ME Ta KaTwTEPA (36%). [ ZXAMa 38 ]

Etriong n xprion @opnTwyv CUCKEUWV Yia TIpdoacn oTo Internet cival o€ paydaia augnon
OTTWG QAIVETAl ATTO TOUG XPOVOUG TTOU XPNOIYOTToIoUV To mobile internet o1 XproTeg. |
2xnua 5 ] . lMapatnpouue OTI OTIC TTIEPICOOTEPEG XWPESG Ol WPEG EXOUV OXEDOV

OITTAQCIOOTEI.
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Mobile Internet: 2012 vs 2015

Time typically spent on the mobile internet each day (hours)

@ 2012 @ 2015
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globalwebindex.net /// Question: Roughly how many hours do you spend online via a mobile each
day? Source: GlobalWeblndex 2012 & 2015 (averages across all waves of research conducted in
each year) /// Base: Internet Users aged 16-64

Find out more ///

ZxAMa 5: Mobile Internet: 2012 vs 2015

Mnyn : www.globalwebindex.net
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3.3 Digital - Online advertising

To Online advertising A Digital Advertising €ival yia Jop@r JAPKETIVYK Kal dIa@rIong TTou
Xpnolgo[trolgi 1o internent yia va dlaveigel dIA@NUICTIKA PNVUPOTA JAPKETIVYK OTOUG
katavoAwTég . MepAapBavel Tnv xprjon email marketing, search engine marketing (SEM),
social media marketing, TTOAAOUG TUTTOUG dlagpnuiong o€ IoTooeAideg (Display advertising)
(including web banner advertising), kai mobile advertising.

2upowva pe Tnv MAGNA GLOBAL [[Mivakag 3] Ta £00da Twv Media a1rdé TNV Wwn@IaKr)
dlapnuIon TTAyKOOMiwG avapévetralr va @tacouv 10 2016 ota 180 dig doAdpia
TTapouciadovTag pia auénon Tng Ttagnsg tou 13,5% oe oxéon uye 10 2015. ETmiong Ba
KataAappavouv 11o000TO 33.3% €171 TOU CUVOAOU pE TNV TTapadooiakn diagriuion va
TEQPTEI OTO 66.6%. ETriong perd 10 2017 avapéveral Ta yn@IaKa PEoa va £XOuV UEPIBIO
ayopdg yia TTpwTn @opd ueyaAuTePOo atrd Tnv TnAedpaon.[Mivakag 8]

MNivakag 3: Global Media Owner Advertising Revenues(2014-2016) ($bn)

Figure 1: Global Media Owner Advertising Revenues (2014-2016) ($bn)

Traditional Media 2014 2015 2016 Digital Media 2014 2015 2016
Television 195,653 197,916 208,407 Search* 66,658 76,126 84,939
Growth 3.9% 1.2% 5.3% Growth 15.0% 14.2% 11.6%
Market Share 39.6% 38.6% 38.6% Market Share 13.5% 14.8% 15.7%
Newspapers 68,090 64,103 60,005 Online Video* 11,155 15,347 20,714
Growth -6.6% -5.9% -6.4% Growth 46.4% 37.6% 35.0%
Market Share 13.8% 12.5% 11.1% Market Share 2.3% 3.0% 3.8%
Magazines 27,794 25,562 23,821 Display* 28,679 30,448 31,709
Growth -8.1% -8.0% -6.8% Growth 7.8% 6.2% 4.1%
Market Share 5.6% 5.0% 4.4% Market Share 5.8% 5.9% 5.9%
Radio 32,379 32,654 32,711 Social* 16,476 22,663 29,023
Growth 1.0% 0.8% 0.2% Growth 60.9% 37.6% 28.1%
Market Share 6.6% 6.4% 6.1% Market Share 3.3% 4.4% 5.4%
Out-of-Home*** 29,847 30,636 31,635 Other Formats* 14,526 14,689 13,875
Growth 4.3% 2.6% 3.3% Growth 6.8% 1.1% -5.5%
Market Share 6.0% 6.0% 5.9% Market Share 2.9% 2.9% 2.6%
Cinema 2,718 2,850 2,905 Mobhile** 32,729 49,959 68,149
Growth 3.2% 4.9% 1.9% Growth 89.8% 52.6% 36.4%
Market Share 0.6% 0.6% 0.5% Market Share 6.6% 9.7% 12.6%
Total Traditional 356,481 353,722 359,484 Total Digital 137,494 159,272 180,261
Growth 0.5% -0.8% 1.6% Growth 18.5% 15.8% 13.2%
Market Share 72.2% 69.0% 66.6% Market Share 27.8% 31.0% 33.4%
Grand Total 493,975 512,994 539,745

Growth 4.9% 3.9% 5.2%

Source: MAGNA GLOBAL, June 2015

*Includes desktop-based and mobile-based advertising.
**Digital advertising spend on tablets and smartphones, across all formats (search, display, video, social).
***00H includes traditional and digital OOH formats. Excludes on-screen cinema advertising

Mnyn :
http://cdn.pressebox.de/a/673a766fadeb487a/attachments/0750062.attachment/flename/MAGNAGLOBA
L_PR_June_2015 Final_0182015.pdf
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Etriong mapartnpoupe o011 avapéveral HeTA 10 2017 Ta TTO000TA dlIOPAMIONG VA TTEPACOUV
Kal Tnv TnAedpacn. Emmiong avapéverar tTa €€0da yia ayopd ynelokwv ayobwv va
cetrepdoouy Ta £€0da yia Ta TTapadooiakd ayabd 1o 2017 [Zxrpa 30]

2tnv Autikf EupwTtrn n aténon tng wn@iakng diagnuiong 6a @tdoel 1o 3.0%, kal pdAicTa
n EANada CUMMETEXEI O€ QUTO PE IO aUuénon TS Wn@Iakng diagnuions TN T&&ng Tou
5.8%.

Figure 3: Advertising Revenue Growth (2014-2015) by Geography

11.3% 11.7%

9.4% g o 2.5% 9.3%

7.6%

6.2% 6.3%
a,
5.7% 5.4%
4.9%

3.5% 2.0% 5 05 3.4% 3.9%
' ' 2.5%
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-1.8%

m2014 w2015

ZxAua 6: Advertising Revenue Growth ( 2014-2015) by Geography

Maparnpoupe OTI oTnVv AMEPIKN OI INXAvEG avalntnong atroteAouv Tnv Kupia TnNyn
€00dwv pe T0000TO 36%, TTOU YyiveTal akKOpa peyoAuTtepn ue ToocooTd 50% av

OUVUTTOAOYIOOUE TIG avalnTACEIS 0€ QOPNTEG CUOKEUEG
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Ad formats — Qz 2014

Ad formats — Qz 2015

Total - $11.7 billion**

mSearch
mMobile
mBanner
m Digital Video
m Classifieds

Lead Generation
= Rich Media

Sponsorship

Total - $14.3 billion**

Mobile Formats

47% 51%

mSearch
mDisplay”

W Other

Source: IAB/PwC Internet Ad Revenue Report, HY 2015
* Mobile Display includes: banner ads, digital video, digital audio, sponsorships, and rich media advertising

served to mobile devices.

** Amounts may not equal 100% due to rounding and omission of minor categories.

ZxAua 7: Internet Ad Revenue Report HY 2015

Mobile Formats

mSearch
HDisplay®

m Other

Emiong otnv Auepikn Trapatnpeital gia paydaia au¢non Twv €00dwv atrd TIG dIAQNUICEIg
o€ QOpPNTEG CUOKEUEG. AUTO PTTOpEl va €€nynBcei, OTTWG TTAPOUCIAZETal O ETTOUEVA
KEQAAaIQ, atrd dIAQOPOUG TTAPAYOVTEG OTTWG N aUgnon Tou NUEPHOIOU XPOVOU XProng
TOU Internet YEOW @QOPNTWV CUCKEUWYV KOl OKOUO TTIO OUYKEKPIMEVA ATTO TO OXEOOV
OITTAACIOOPOG TOU NUEPNOIOU XPOVOU Xpraong Tou Internet péow QopnTwWyY CUCKEUWY TNV
TeAeuTaia TpIETIO OTTO TIG NAIKIEG 16-24 TTOU aTTOTEAOUV TO 20% TWV XPNOTWYV TOU IVTEPVET

TTAYKOOMiWG .

A. Kahavidng
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Advertising format share, 2006 - 2015" (% of total revenue)

50%

40%

30%

20%

10%

0%
Search Mobile Banner Classifieds  Digital Video Lead Rich Media
Generation

m2006 m2007 w2008 m2009 m2010 m2011 m2012 m2013 m2014 m2015
Source: IAB/PwC Internet Ad Revenue Report, HY 2015
ZxnMa 8: Advertising format share, 2006-2015

To €00da atrd 10 Online advertising oTnv AuEPIKA EETTEPACAV AUTA TNG KOAWDIAKAG
TNAEOpaong 10 2011 kal autd Twv TNAEOTITIKWY EKTTOUTTWV TO 2013 Kal TTAEoV €ival n
TTPWTN TTNYN €000WV PE ONPAVTIKR dlIa@opd atrd To deUTEPO.

Advertising revenue market share by media - 2014 ($ billions)

Internet $49.5
Broadcast Television *
Cable Television **
Radio

Newspaper

Magazine (Consumer)
Out of Home

Video Game

Cinema

Sources: |IAB/PwC Internet Ad Revenue Report, FY 2014; PwC

Zxnua 9: Advertising revenue market share by media — 2014 ($ billions)
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Emriong otig HIMA ammé 10 1996 utrdpxel pia diapkng au¢non €00dwv atrd TNV YneIokKn
dlapnuion oto Internet e e¢aipeon 1o 2000-2002, mOavoTaTa Adyw TnNG GoUoKAG TWV
dot.com, kai To 2007-2009 AGyw TNG KPioNg TWV EVUTTOBNKWY OTEYAOTIKWY daveiwy. To
TpiTO TETAPTO (Q3) TOU 2015 Ta €000 £PTacav Ta 15 diIg doAAdpIa. ZUpewva e Tov David
Silverman, autd Ta vouuepa deixvouv OTI N Yn@iakn dia@ruion gival €va KPioIuo KOUUATI
Tou marketing mix [25] .

Quarterly revenue growth trends Q1 1996 — Q3 2015 ($ billions)
$16

$14

$12 -

$10

$2

1996 1997 1598 1999 2000 200: 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 Q32015

Scurce: LABPWC 2015

ZxApa 10: Digital Ad Quarterly revenue growth trends 1996-2015($ billions)

Emiong otnv Eupwtin n wneiakn diaenuioTik datrdvn eival o€ ouvexny avodo. To
MEYOAUTEPO TTOOO dATTIAVOUV HE CUVTPITITIKN O1aQOPA Ol XWPES TNG DUTIKAG EUPpWTING. To
2016 n xwpeg auTéC avapéveral va datravrioouv 38.66 dig $ evw NG avaToAkig 5.83 dig
$. [ZxAqua 13] Ta 1o0d autd avtiotoixolv oto 29,50% kai 20,60% TnG OuvoAiKA
dlapnUIoTIKAG daTrdvng avTioToixa. [ZxAua 14]

Oocov agopd Tnv EAAGSa n wneiakn dia@riuion TTapoucidlel guvexr avodo, TTapd Tnv
Kpion, kal gaAiota 10 2015 n dla@nUICTIK dATTAVN AVAPEVETAI VO QTOCEI TA 44 eKaTopupia
€. [Zxnua 31] ka1 va auénoel To pepidio TG 010 9.4% €TTi TNG GUVOAIKNG BIA@NUICTIKAG
darmravng.[ZxAua 32]

EtTiong 10 TT0000TO TV XPNOTWV IVTEPVET TTOU TTPAYUATOTTOIOUV NAEKTPOVIKEG AYOPES
Ta TEAeUTaia Xpovia gival o€ ouvexr avodo eTavovtag 1o 2015 10 33,8%[ZxAua 12]

To TTPOQIA TWV KATAVAAWTWY TTOU TTPAYUATOTIOIOUV NAEKTPOVIKEG ayopEG OiveTal OTO
2xNua 11. To yeyaAuTepo TTOCOOTO KATEXOUV Ol NAIKiEG 35-44 pe TTooooTO 29,7% KaBwg
Kal Ol XpoTeg Ye uwnAod emitredo ekmaideuong pe TooooTtd 51,3%. Ta mpoidvta A ol
UTTNPECIEG TTOU ayopdoTnkav 1 TrapayyEAONkav TTepIccdTEPO aTmO TO dIAdiKTUO YId
TIPOOWTTIKY XPON KATa TN XpoVvikr Tepiodo AtrpiAiou 2014 — Maprtiou 2015, ivail Ta €idn
€vduong Kal uttédnong — aBANTIKA €idn e TT0000TO 47,6% Kal Ol NAEKTPOVIKEG OUOKEUEG
ME TTOo00TO 26,3% [26].
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ZxAua 11: Mpo@iA KATAVOAWTWYV TTOU TTPAYHATOTTOIOUV NAEKTPOVIKESG AYOPES

MnynR: EAAnvIKA ZTaTioTikA ApXA
http://www.statistics.gr/documents/20181/985199/%CE%97%CE%BB%CE%B5%CE%BA%CF%84%CF
%81%CE%BF%CE%BD%CE%B9%CE%BA%CF%8C+%CE%95%CE%BC%CF%80%CF%8C%CF%81
%CE%B9%CE%BF+-
+%CE%91%CF%83%CF%86%CE%AC%CE%BB%CE%B5%CE%B9%CE%B1+%CF%83%CF%84%C
E%BF+%CE%94%CE%B9%CE%B1%CE%B4%CE%AF%CE%BA%CF%84%CF%85%CE%BF+(+2015
+)/ab0a752c-31a2-4679-b9c¢f-94119d0b1106?version=1.0

HAektpoviko Eumopio 2010 - 2015
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ZxAHa 12: MoocooTé TwV XPNOTWYV TOU S103IKTUOU TTOU TTPAYMATOTTIOINCAV NAEKTPOVIKEG AYOPES TO

A’ 1pipnvo Tou 2015

Mnyn: EAAnvikA ZTamioTikr Apxni
http://www.statistics.gr/documents/20181/985199/%CE%97%CE%BB%CE%B5%CE%BA%CF%84%CF
%81%CE%BF%CE%BD%CE%B9%CE%BA%CF%8C+%CE%95%CE%BC%CF%80%CF%8C%CF%81
%CE%B9%CE%BF+-
+%CE%91%CF%83%CF%86%CE%AC%CE%BB%CE%B5%CE%B9%CE%B1+%CF%83%CF%84%C
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E%BF+%CE%94%CE%B9%CE%B1%CE%B4%CE%AF%CE%BA%CF%84%CF%85%CE%BF+(+2015
+)/ab0a752¢c-31a2-4679-b9c¢f-94119d0b1106?version=1.0

Europe Digital Ad Spending (in billions)- 2012-2016
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ZxAMa 13: Europe Digital Ad Spending (in billions) — 2012-2016
Mnyn : http://www.slideshare.net/RAD365Media/europe-digital-marketing-statistics-42517001

Digital Ad Spending as % of Total Media Ad Spending- 2012-2016
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ZxAua 14: Europe Digital Ad Spending as % of Total Media Ad Spending
http://www.slideshare.net/RAD365Media/europe-digital-marketing-statistics-42517001

A. Kahavidng 36



Avooko1Tnon, KatdoTaon ayopdg kai Tdaeig ato Digital & Mobile Marketing

Etriong oupewva pe pia Tpéo@atn épeuva Tng etaipiag Nielsen [34] 600 peyaAuTepn eival
N NAIKia T6g0o Aiyétepo moavo cival va avTidpaoel KATTOI0G XpHOoTNG € Jia S1a@AuIon TToU
TTPoBAAAeTal 0TO smartphone Tou [ZxAua 15 ].

REASONS FOR TAKING ACTION ON A MOBILE AD
ON A SMARTPHONE Q2 2016

GEMERATION Z MILLENNIALS GEMNERATION X BABY BOOMERS GREATEST GENERATION
(1996-PRESENT) (1977-1995) (1965-1976) (1946-1964) (PRICRTO 1946)

@ AN AD THAT HAS A COUPON/PROMCTION AN AD THAT IS TARGETED TO WHAT | WAS SEARCHING FOR
@ AN AD THAT IS WITHIN WALKING DISTANCE TO ME AN AD THAT INCLUDES A PHOME NUMBER
@ AN AD THAT IS WITHIN DRIVING DISTANCE TO ME @ AN AD THAT | HAVE PREVIOUSLY SEEN ON TV

AN AD WITH A FAMILIAR BRAND NOTHING WOULD MCTIVATE ME TO TAKE ACTION

Read as: In Q2 2016 13% of Generation Z would take action on a mobile ad on a smartphone if they had had a coupon or a promotion
Source: Nielsen's Mobile Connected Device Report. The Connected Device Report was conducted online in English

Copyright © 2016 The Nielsen Company

ZxAua 15: Reasons for taking action on a mobile ad on a smartphone Q2 2016
Mnyn : http://www.nielsen.com/us/en/insights/news/2016/mobile-marketers-can-get-their-generational-

clicks-with-varied-tactics.html

Etriong éva onuavTikO OTOIXEIO OTNV YN@IAKK dia@rpion €ival n onuaacia TG agloTmoTiag
[ 35]. H aglomoTia og wyn@iakd KavaAia gival Mo dUOKOAO va edpaiwbel oTI dla@nuioelg
o€ OUYKpION ME Ta EVTUTTA PECA 1 TIG TNAEOTITIKEG dIAPNUIOEIS , OTTOU ATTAITEITAI €vag
OUYKEKPIPEVOS TTPOUTTOAOYIOUOG Yia TNV TTPOWBNCN TOU EUTTOPIKOU OUATOS / TTPOIOVTOG
Kal n €gamarnon cival SUCKOASTEPN AOYW TWV APKETWY PUBUICTIKWY OPXWV KAl TWV
O1aPOPWYV EUTTAEKOMEVWV HEPWV ( dla@NUICOUEVOI , ONUIOUPYIKO THNAMA, EKOOTEG K.ATT.)
otn Oiadikaoia. AvTiBeta oTnV Wwnolokry dlagnuion , o1 KAvovioudoi €ival oxedoév
avUTTAPKTOI KOl Ol ETAIPEIEC ME €CAIPETIKA XAMNAOUG TTPOUTTIOAOYIOHOUG PTTOPOUV Va
XPNOIYOTTOINOOUV auTtd Ta KavAAia yia TNV aveupeon TTEAATWY , Ta oTtroia Ogv TIG
€MUTTOQICOUV ATTO TO VA UTTOTTEOOUV O€ TTAPATITWHATA .
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3.4 Tunuarotroinon Kal oTéXeuon ayopdg

2Ta Yn@Ioka péoa uttapyouv ol 6pol “In-View” kal “In-Target”. @cwpoUpe OTI hia ynelokn
diapnuion givail “In-View” pe Bacn KATToIia KPITHPIA, T1.X. 0 XPAOTNG-OTOXOG Va TNV €XEl Ol
yia 1 deutepdAeTiTO Kal “In-Target” av n diagruion €xel TPoBANBEI 0TO KOIVE-0TOXO YIa TO
otroio TTpoopifoTav. Mia épeuva Tng comScore [27] pag Oegixvel OTI Ta PeEyAAUTEPQ
TToo00Td “In-Target” Ta TTPOIGVTA TEXVOAOYIAG KAl TNAETTIKOIVWVIWY Kal Byaivel TO YEVIKO
oupTtrépaapa 61 1o 100% o710 TTOCOOTO TNG OTOXEUONG “In-Target” dev givail eQIKTO.

U In-Target: Overall* and by Select Advertiser / Product Category**
Source: comScore vCE Benchmarks, Q1 2014, U.S.

100%

640
o govs 3%  52%  5qop

0
O ow o 41w
ol Overall norm: 4% Sl ———g-=-=—g

0%

O 0w Q0 o™

COMPUTER/  TELECOM TRAVEL MEDIA / AUTD FINANGE ~ HEALTH/ RETAIL  CONSUMER
TECHNOLOGY ENTERTAINMENT WELLNESS*** GooDs

*The Overall Norm comprises data from more than 200 bilfion impressions over the course of a 12-month
rolling period. This includes campaigns that go beyond the select Advertiser [ Product categories

listed above to also include additional Advertiser [ Product categories as well as studies run directly by
publishers and ad networks. **Target audience is categorized based on the primary target selection in vCE,
which is self-designated during campaign set-up. **The Health / Wellness category includes campaigns
for brands, products and/or services in the following sectors: health associations, health insurance,
hospitals, over-the-counter, pharmaceutical, public health and wellness.

ZxApa 16: % In-View: Overall and by Select Advertiser/Product category

Mnyn : http://www.ehealthcaresolutions.com/wp-content/uploads/2016/08/comScore-Viewable-

Impression-Best-Practices-for-Media-Buyers-Sellers-Q1.2014.pdf

Etriong Ta raykoouia mooooTd [28] “In-View” kai “In-Target” gaivovTal TTapakdatw [ZxAua
17 ]. 'Eva peydho 11000076 Twv dla@nuiccwy dgv TIG €idav oI XpAOTEG YE TNV TTEPIOXN
Acia-Eipnviko va €xouv kaAuTepa TTo000TA BEaong. Ta TTOCOOTA OTOXEUOT NTAV ETTIONG
XOUNAG pe éva Too00TO PETAEU 37% t0 44% Twv TTPORANBEVTWY dla@nuicEwWY va QTAVEI
OTO TTPOPBAETTOUEVO KOIVO.
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GLOBAL CAMPAIGN BENCHMARKS hcimimosmioner B

0
46% 45%0 53%

NORTH AMERICA 0
43% 44% 3A9PA[;;/0
43%
LATAM

37%

ZxAMa 17: comScore VCE Q1 2015 campaign benchmarks
Mnyn : https://www.comscore.com/Insights/Blog/In-View-and-In-Target-Campaign-Benchmarks-Reveal-
Variability-in-Delivery-across-Europe
Me 10 ynelokd PAPKETIVYK N TTapadociakn TUNUATOTIoINON UTTopEi va egeAixBei o€ TTIo0
TTpoowTTOTTOINKEVN Kal £€I8EIKEUPEVN . TNa TTapddelyua Ye TNV Xprion Twv social media

MTTOPOUNE VO OTOXEUOOUUE O€ DIAPOPETIKEG KATNYOPIES [ ZxNua 18]

us EU-7
« Publish a blog
« Publish your own web pages —e Creators 24% 23%
« Upload video you created
«» Upload audio/music you created
« Write articles or stories and post them
—(@ Conversationalists 36% 26%

« Update status on a social networking site
« Post updates on Twitter

« Post ratings/reviews of products or services

- Comment on someone else’s blog —e Critics 36% 33%
« Contribute to online forums

» Contribute to/edit articles in a wiki

« Use RSS feeds
«Vote for websites online
« Add “tags”to web pages or photos

® Collectors 23% 22%

« Maintain profile on a social networking site
« Visit social networking sites —® Joiners 68% 50%

« Read blogs

« Listen to podcasts

« Watch video from other users

« Read online forums

« Read customer ratings/reviews
« Read tweets

—® Spectators 73% 69%

None of the above —{® Inactives 14% 21%

Base: 57,924 US online adults (18+); 16,473 European online adults (18+)

Source: North American Technographics® Online Benchmark Survey, Q3 2011 (US, Canada); European
Technoaraphics Online Benchmark Survey, Q3 2011

ZxAMa 18: Social Media User Segments
Mnyn : http://blogs.forrester.com/gina_sverdlov/12-01-04-

global_social_technographics_update 2011 us_and_eu_mature_emerging_markets_show_lots_of activi

ty
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4. TPEXOYZEZ KAl MEAAONTIKEZ 2TPATHIIKEZ & TAZEIZ

2UPQwva PE pia €peuva [29] oTig dpaoTnpidTnTEG Tou Digital Marketing 1TTou 8a €xouv
MEYOAUTEPO €UTTOPIKG avTiKTUTTO TO 2016, TTpwTo KaTtatdooetal pe 22% 10 Content
Marketing. AkoAouBouv Ta big data pye TTooooTo 17%, 10 marketing automation kai 10
mobile marketing pe 13% kai 12% avrioTtoixa kai To social media marketing pe mo000T6
8%. 2Tnv TTOPAKATW EIKOVA @AivovTal Kol T UTTOAOITTO TTOCOOTA  yIa  GAAEG
OpaoTNPIOTNTEG.

Digital marketing activities with the greatest
commercial impact in 2016?

Marketing Automation [N 13%
Content marketing |, 227
gig Data | 170

Mobile marketing | 12%

Conversion rate optimisation (CRO) | NN 5°-
Social media marketing | 8%

Search Engine Optimisation (SE0) [ 3%
Wearables [N 6°-

Online PR 2%
Paid search marketing [ 2%
communities [ 3%
Internet of Things (1oT) | 2°-

Partnerships including affiliate and co-marketing | 1%
Display inc Programmatic I 2%

0% 10% 20%

2upewva e To lifehack.org Ta Tapakdrw civar Ta 10 Digital Marketing Trends 1Tou Ba
eMmKparioouv 1o 2016 [30]:

1. To Content marketing 6a TTapapeivel CNPAVTIKO.

O1 popnTéC CUOKEUES Ba Kupleuoouyv eTTi Twv desktops.

©a cuvexioouv va gpgavifovtal Video ads.

H Wearable technology kai 1o Internet of things 8a €éxouv avodo.

To maAid kaAé email Ba TTapapeivel oto market automation.

O1 yngiakoi BonBoi Ba BonBouv oto new kind of business search optimization.

N o o bk~ DN

O1 dlopnuiocelg oTa KOIVWVIKA diKTua Ba TTAPAUEIVOUV €VaG ONPAVTIKOG TTAiXTNG
oTnv TrepioxA Tou digital marketing.

8. O1 Ad blockers Ba TpoceuxovTal yia ads.
9. Ta Big data 8a ouvexioouv va yivovtal yeyaAuTepa.
10.To Paid Search Marketing 6a cuvexioel va utTdpxel 0TV AioTA TWV KOTAVOAWTWV.
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ZUu@wva pe Tov Stephen Thomas (Campaign Manager , WSI eMarketing) o1 Tdoeig yia
10 2016 €ival o1 aKOAOUBEG:

1. Marketing Automation kai CRM

The War of the Ads

Personalized Ads

Content Marketing

Emerging Technologies

KivnTéG OUOKEUEG

Crowdsourcing trepiexouevo & New Influencers

© N o g s~ WD

EoTiaon oto Return On Investment

To content marketing , 6TTWG @aiveTal KAl ATTO TIG TTPONYOUUEVWG Ava@EPOEITES EPEUVEG,
EXEl yivel To KA&IDi yia pia emiTuxnuévn OIadIKTUAKN KAPTTIAvVIA PAPKETIVYK KAl TO TTIO
ONMAvTIKO epyaleio Tou Wwn@iakoU UAPKETIVYK. O KUpIog pOAog TTou dladpauartifel To
content marketing €ival va evnNUEPWOEl KAl VA EKTTAIOEUCEl TO KOIVO, TTPOKEIMEVOU VA
QvaTITUXOei Jia TTpovouiokh oxéon padi Tou Kal va KaBopIoTEi N apoaciwaon Tou oTn Qipua
(brand loyalty) [31]. To content marketing €ivar To marketing Kol n €TTIXEIPNOIOKN)
oladikaagia yia Tn dnuioupyia Kai TN dIavoun OXETIKOU Kal TTOAUTIMOU TTEPIEXOMEVOU YIa VO
TIPOCEAKUOTEI , VO ATTOKTNOEI, KaI v CUPPETAOXEI £VA 0APWS KOBOPIoPEVO KAl KATAvonTo
KOIVO-OTOXOG - ME QAVTIKEIMEVIKO OKOTTO TNV KaBodriynon Kepdo@opwv OpAcewv TOu
meAaTn (Content Marketing Institute, 2015).

TpeIg VEEG TAOEIG HAPKETIVYK TTOU BaCiovTal TNV WYn@IOKK TEXVOAOYIa €XOUV ONPAVTIKO
QVTIKTUTTO OTn OTPATNYIKA NAPKETIVYK [50]:

e Marketing automation, 6TTOU N TEXVNTH vonuoouvn XPNOIKOTTOIEITAI WG BornBnua
yla va KepdnBei €vag TTeAATNG Kal BEATIOTOTTOINGEI N £peuva yia TETOIEG TTIOAVES
TTPOOTITIKEG.

e Koivwvikd péoa (Social media), Ta otroia cuvdudlouv TNV TTPOCWTTIKI KAl TV
ETTAYYEAMATIKN 1010TATA KAl TTAPEXOUV EUKQIPIES YIA EUTTAOKN ME TOV TTEAATN O€
oXeOOV TTPAYHATIKOU Xpbdvou, eEaTopIkEuévn Bdon.

e O xepiopydg TWv TEPAOTIWV TTOOOTATWV Twv "Big Data" yia tnv augnon 1ng
a1rodOTIKOTATAG KOl TNG ATTOTEAEOUATIKOTNTAG TOU marketing automation kai Tng
TTapayouevnG agiag ato Ta social media.

Etriong o1 epappoyEg vEwv TeExvOAoyIwyY Ba eTTNPEATOUV TIG HEAAOVTIKEG KAl UTTAPXOUCTEG
OTPATNYIKEG HAPKETIVYK OTTWG YIA TTAPADEIYUA N EIKOVIKA TTPAYUATIKOTNTA.

H eikoviky mpaypatikotnta (Augmented reality - AR) xpnoigotroigital yia €EUTTVEG
OUOKEUEG Kl HEYAAEG BIadPACTIKEG 0OOVEG, €ITE IDIWTIKWYV €iTE dNUOCIWY 0TN AIAVIKN €ival
amé Ta o Koivd. H texvoloyia AR oT1o marketing e€eAicoetal pe peydAn taxutnta, ol
MEANOVTIKEG €CENIGEIC TTIBavOTATA Ba TTAVE O€ DIAPOPETIKEG KATEUBUVOEIG ATTO AUTEG TTOU
yvwpifoupe AdN avépepe n Ana Javornik og dnuooicuon Tng [32]. Kal yoAig Trpoécearta
[33] To Traixvidi Pokemon Go tng etaipiag Niantic yia @opnTéG CUOKEUEG AVEDEICE TIG
oduvatoéTtnTeg e€€AIENC TToU Bivel N AR OTO YAPKETIVYK.

To Pokémon Go éva Traixvidl TTou aAAdlel Ta dedopéva otnv Katnyopia Twv mobile
games. AuTO TTou KAvel TO gival 0TI AauBAvel XWPa OTOV TTPAYUATIKO, QUOIKO KOCUO Kal
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QTTaITEl ATTO TOUG TIAIKTEG va e€epeuviioouv TO TTEPIBAAAOV TOUG, TTPOKEIUEVOU va
TTPOXWPENAOCOUV OTO TTAIXVIiOI.

TotroBe0ieg TTPAYUOTIKOU KOOPOU, OTTWG KTipIid, TTApKA Kal onueia KAANITEXVIKOU
evOIOPEPOVTOG UTTAPXOUV OTO TraixVvidl wg Pokestops, dnAadry w¢ TOTToBETiEC TTOU Ol
TTAIKTEG TTPETTEI VA ETTIOKEPTOUV VIO VA QVOKTHOOUV TTPOMNBEIEG TToU XpelddovTal yia va
TTai¢ouv 1o TTaIXVidl. YTTapyxouv Kal GAAeG ToTTo0Be0ieg, wg Gyms, dnAadr TOTToBETIEC TTOU
TTAKTEG JAXOVTAI VIO VO AVOKTAOOUV TOV €AEYXO.

2UuQwva pe Tnv eTaipia SimilarWeb, 10 Pokémon Go €xel Adn eykataoTtaBei o€
TEPIOOOTEPEG OUOKEUEG Android oTig HITA atrd 6, 11 n epapuoyn yvwpipiwy Tinder TTou
METPG TEooEPa XpoVIa UTTAPENG TG OTNV ayopd. ZUPQWVA PE HETPAOEIG MEXP! KAl TNV 8N
louAiou 2016, o1 xprAoTeg AAANAOETTIOPOUCAV PE TNV EQAPUOYI KATA HECO Opo 43 AeTTTA
Kal 23 OeUTEPOAETITA TNV nNUEPA, XPOVOG OPKETA WEYAAUTEPOG TOU XPOVOU TTOU
aAAnhoemmdpouoav eite ye 10 Facebook, tite To Whatsapp, €ite 1o Instagram, €ite 10
Snapchat 4 To Messenger. Ta TTapATTAVW OTOIXEIA €iVal APKETA EVTUTTWOIAKA Kal \dn
EXOUV EEKIVAOEI EVEPYEIEG AgloTToiNONG TOU Traixvidiou atrd Toug Marketers 0TTwg:

e Méow Zuputrpdéewv: Av kail dev gival akoun duvatov va utrouv dla@nuiocEIg o€
éva Pokestop akoua, n Niantic epyaletal o€ autd. YTTAPXOUV ava@opEG TTou
@épouv Ta McDonald's va petatpéwel OAEG TIC BECEIC TOUC O€ PIO CUYKEKPIPEVN
aAAG aTTpocdIopIoTN XWpa o€ Pokestops.

e Kdavovtag Toug EAKUCTIKOUG OTOUG TTAIKTEG: Evw Ta Pokestops pe dla@nuioelg
Oev eival akOpa uAlotroinuéva, ava@EpeTal OTI Ol IOIOKTATEG KATAOTNUATWYV
MTTOPOUV vVa ayopAoouv £va XapakTnpioTikd Tou Pokémon Go 1Tou ovoudadeTtal
Lures yia va dnuIoupyAoouV Kivnon o€ KATTOIO GNEio.

e Kdvovtag Tn OIKEG TOug e@appoyég  Elkovikng  kalr  Emmaugnuévng
MpayuatikdTnTag Toug. lMa TTapddelyya pio véa €@ApPoOy TNG ETAIPIAG
emimAwyv, WayfairView, Ba emTpETTeEl OTOUG XPOTEG VA TOTTOBETOUV TTAPOUG
KAipakag 3D €IKOVIKA POVTEAD TWV TTPOIOVTWY O€ TTPAYUATIKEG ouvBrikeg. Ol
XPNOTEG ETTIAEYOUV TIG EIKOVES TWV ETTITTAWYV 1 TN dlaKOCTPNoN atrdé oTov online
KataAoyo kal 8a xpnoipgoTrolouv Tnv 086vn agrg oto TNAéQwVO 1 To tablet Toug,
yla va TOTTOBETHOOUV TA AVTIKEIUEVO OTO TTATWHA, TOUG TOIXOUG | TNV 0poYn
TOU OWMATIOU TOUG.
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4.1 Social media (Méoa KOIVWVIKAG SIKTUWONG)

Ta social media €ival epyaAeia pEow UTTOAOYIOTWYV TTOU ETTITPETTOUV O AVOPWTTOUG N
ETAIPIEG VA dnuIoupyouyV va dlapuolpdlouy n va avTaAAGCCOoUV TTANPOPOPIES, IBEES, EIKOVEG
, Bivieo péow elKovIKwY KoIVOTATWY n Bivreo. Baaoifovtal o€ KIvNTEG 1 DIADIKTUOKEG
TEXVOAOYIEG yIa va dnuioupyouv TTAATOPHUES UWNARGS aAAnAeTTidpaons. AlagEpouv o€
oxéon ME Ta TTAPAdOCIOKA HECA WG TTPOG TNV TTOIOTNTA, TNV CUXVOTNTA, TNV AuECOTNTA
KAl TNV PovIPoTnTa. AgiIToupyolv wgs éva dIaAoyIKO ouoTnpa PeTddoong (TTOAAEG TTNYEG
TTPOG TTOANOUG TTAPAANTITEG) O€ AVTIOEON PE TO HOVOAOYIKO CUOTANA TWV TTAPADOTIOKWY
MEOWV (MIa TTNYA TTPOG TTOAAOUG TTAPOAATITEG). AUTA Ta péoa €xOuv Yivel X1 JOVO éva
KUPIO ETTIKOIVWVIOKO KAVAAI HETAEU QIAWV KAl OUYYEVWYV OAAG €TTIONG MIa VEA AewPOPOG
ETTIKOIVWVIOG yia To marketing [24].

O1 TeXVOAOYiEG MEOWV KOIVWVIKAG OIKTUWONG ATTavVTWVTAl O€ TTOAAEG OIOQPOPETIKEG
MOPQEG, 6TTWG TwV blogs, diKTUa ETTIXEIPHOEWYV, KOIVWVIKA SIKTUO ETTIXEIPHOEWYV, POPOUH,
microblogs, Koivr] Xpon QwToypagIwy, KPITIKEG TTPOIOVTWY / UTTNPECIWY, KOIVWVIKO
bookmarking, Traixvidia koivwvikng SIKTUwONG, diKTua KOIVWVIKAG BIKTUWONG, KOIVN
XpPnon PBivieo Kal €IKOVIKOi KOOWOI. ZUugwva pe Tnv €psuva "The U.S. Digital Consumer
Report" 1ng etaipiag the Nielsen Company 710 2014 oxedov o1 piooi (47%) XPAHOTEG
smartphone €mMOoKETTTOVTAI KABNUEPIVA KOIVWVIKA dikTUua JéEow mobile epapuoywy

To 2015 10 76% Twv Apepikdvwy XpnoTwv Internet kal 10 65% Twv evAAIKWY
AUEPIKAVWY XPNOIUOTTOIOUCE TOUAGXIOTOV HIO I0TOOEAIDA KOIVWVIKAG OIKTUwOoNG. Ta
avTioTolxa TToo00Td 170 2005 ATav 10% kai 7%. [ZxAua 26]

Emiong otnv Apepikiy ol nAikieg 18-29 Arav autég TToU XPNOIKOTTIOINCAV TTPWTEG, MHE
EKOETIKO puBuG uI0BETNONG Kal  dlaxpovIK& O€ PEYAAUTEPO TTOOOOTO TIG IOTOOEAIDES
KOIVWVIKNAG OIKTUWONG. ETriong Ta droua mmou petépnoav péoa otnv dekaetia 2005-2015,
o€ MeyaAUTePN NAIKIOKE opada @aiveTal atrd Toug pubBuoug aAAayAS Twv TTOCOOTWYV Va
emnpéacav otnv d1Iddoon Twv I0TOCEAIdWY KOIVWVIKAG OIKTUWONG O0TNV oudda auth.[
ZXAua 19]

75

50

25

2006 2008 2010 2012 2014

@ 18-29 @ 30-49 50-64 -® 65 or older

ZxAua 19: Among all American adults, % who use social networking site, by age

Mnyn : http://www.pewinternet.org/2015/10/08/social-networking-usage-2005-2015/
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Ocoo agopd TNV xprion atmd 1a 2 UAAG n XpHon KUPaivETal € TTAPOPOIa ETTITTEdA TV
TEAEUTAIO OEKAETIO UE TOUG AVTPEG ME Aiyo JEYAAUTEPQ TTOCOCTA TA 2 TTPWTA XPOVIA Kal
TIG YUVAIKEG PE pEYOAUTEPA Ta emTOpeva. Or1 avtpeg 10 2005 xpnoipotrolovocayv Ta social
media o€ TT0000TO 8% Kal evw o1 yuvaikeg 6%, kal To 2015 o1 dvipeg o€ TTO00O0TO 62%
Kal 01 Yuvaikeg 68%.[ZxAua 27]

O nuepnolog xpbévog TTapauovig online yéow KivnTou o€ TTapOouCIAlel uia GUveEXT auénon
oTIG NAIKiEG 16-24 a1 116 1,88 wpeg 10 2012 071G 3,26 wpPeG T0 2015 STTWG KAl OTIG NAIKIES
55-64 OTIC OTTOiEC OUWG gival o€ apkeTd xapnAotepa emmitreda pe 0,37 kar 0,58 wpeg
avrioToixa [ZxApa 20].

Trends 2016:
The Mobile Tipping Point

GlobalWeblndex — Know Your Audience™

8t DECEMBER
2015 D

DAILY TIME ONLINE ON MOBILE, BY AGE

3.5hrs 3.26 hrs

O 16-24
3.0hrs 55-64
2.5hrs
2.0hrs
1.5hrs
1.0hrs
0.5hrs

2012 2013 2014 2015

globalwebindex.net /// Question: Roughly how many hours do you spend
g|O al online on a mobile during a typical day? /// Source: GlobalWeblndex
Wi 2012-2015 (averages across all waves conducted in each year) /// Base:

(5
Il‘ldex Internet Users Aged 16-64

ZxAMa 20: Daily time online on mobile, by age
Mnyr : globalwebindex.net

H poépowaon ernpeddel Tnv xprion Twv social media pe Toug XpAOTEG TTOU £X0UV QTACEI
MEXP!I KAl TNV BaCIKN EKTTAIBEUON VA TA XPNOILOTIOIOUV Ta TEAEUTAIO XPOVIO GE TTOO0OTO
TrepitTTou 20% AlyoTepo. To 2015 Ta TT0000TA fATAV 54% YIa OGOUG €iXaV TEAEIWOEI TO TTOAU
TO AUKEIO, 70% yia 6o0ug €ixav Kavel KATTola PETOAUKEIOKN ekTTaideuon kal 76% yia
ATTOQPOITOUG TTAVETTIOTNHIOU Kal TTavw. [ZxAua 28 ] To ei106dnua traiel onuavTikd pdAo
Kal pdAiota 600 peyaAUTEPO €ival TOOO HeEYAAUTEPN €ival n Xpnon Twv social
media.[ZxAua 29]
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Ooov agopd Ta é000a atrd TIG dlagnuioelig ota social media oTig H.INM.A. TTapouaialouv
dlapkn auénon @TavovTtag 1o 2° wiod Tou 2015 ota 6.4 O8I $ pe TO OUVOETO €TATIO
000070 auénong (CARG) va gTavel 10 55% T10 didotnua 2012-2015.[ZxApa 21]

Social media advertising revenue z012-2015 ($ billions)

$6.4 CAGR*

$4.17
o
sz 6'“ | Is2 9 I

1H 2012 2H 2012 1H2013  2H 2013 1H 2014 2H 2014 1H 2015  2H 2015

Source: IAB/PwC Internet Ad Revenue Report, FY 2015
* CAGR: Compound Annual Growth Rate

ZxAMa 21: Social media advertising revenue 2012-2015 ($ billions)

Mnyn : https://www.iab.com/wp-content/uploads/2016/04/IAB-Internet-Advertising-Revenue-Report-FY-
2015.pdf

Maykouiwg €tTiong Ta ¢0ooca ato TI¢ diagpnuioelig ota social media Trapoucialouv

dlapkn augnon @TtavovTag Ta 25,14 dic $ 1o 2015. MpwTo Kal Ye HEYAAn dlapopa aTrd Ta
utroAoiTra BpiokeTtal To Facebook pe 16,29 dig $ [ZxAua 22]
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social Network Ad Revenues Worldwide, by Company,
2014-2017

2014 2015 2016 2017
Soclal network ad revenues (billlons)

Facehook 31149 31629 32143 52698
Tweltter $1.26 5203 3295 3398
Linkedin 75 5093 $1.13 3133
Other 34 .36 55838 7.1 3872

Total social network ad spending $17.85 52514 %3291 S541.00
Soclal network ad revenue growth (% change)

Twitter 111.2% 41.8% 450%  350%
Facebook a4.5%  418%  315%  259%
Linkedin P OB 0% 17.8%
COther 4% 350% 261%  17.46%

Total social network ad spending 568% 40.8% 309% 24.4%
Soclal network ad revenue share (% of total)

Facebook 6d.4% BH4EBE%  AB1R 65.E%
Twdlttar 705 A1 2.0% G.7%
Linkedin i, 2% A% 240% 31.2%
Other 244% 234% 225% 21.3%

Rote: inclides pald sdvertising appearing within socis! netwiorks, social
netwark garmeas and social network aops,; exciides spending by marketers
that goes foward developing or maintaining & sccial netwark presance;
numbers may not add up to total due to rounding

Spurce: eMarketer, Sep 2015

196303 wi eMarketer.com

ZyxAua 22: Social network Ad Revenues Worldwide

Mnyn : https://www.emarketer.com/Article/Social-Network-Ad-Revenues-Accelerate-Worldwide/1013015

2¢ pia gpeuva Tou 2015, 10 66% Twv B2C marketers dnAwaoe 611 Ta social media exouv
dnuIoupyAoEl £000a YIa TIG ETTIXEIPACEIG TOUG. AVTIBETWG yia Toug B2B marketers 10 46%
OnAwoe OTI Oev yVvwpIZEl av TOUG EXOUV dnuioupynoel ei00dnua. Etriong to Facebook givai
TTPWTO Kail e diapopd otov Touéa B2C evw 10 Linkedin oto B2B. Autd dikaloyeital atmod
TNV OI0QOPETIKN Xpron/koivéd TTou TrpoopideTal To KaBéva. (To éva yia €TTayyeEAPOATIKA
xpnon / 10 dAAo wuxaywyikn/evnuepwTikA xpron) [ZxAua 33]

4.2 Ad blocking

Ad blocking €ival n attopdkpuvon A n TPOTTOTToINCN ToU dIa@NUICTIKOU TTEPIEXONEVOU OF
pia 1I0Too€Aida. OAoi ol browsers xpnoigoTrolouv KaTTolou €idoug uéBodo Ad blocking €ite
OTOXEUOVTAG OE OUYKEKPIUEVEG TEXVOAOYIEG, €iTe oTOoXeUovTag o URL 1Tou Trapéxouv
dlIaPNUIcEIG €iTE OTOXEUOVTAG O€ XOAPAKTNPIOTIKA OCUMPTTEPIPOPAS TwV OlAPNUICEWV.
2UPQWvVa dE pia épeuva 1O 58% Twv xpnotwv Internet dNRAwoe OTI XPNOIUOTTOIET
TTpoypaupata Ad Blocking [ZxAua 34]. Etriong 10 37% Twv XpnoTwyv KIvnTwy dHAwaoe OT
xpnoiyotrolei Trpoypduparta Ad Blocking kai emmiong 10 42% Twv XpnoTwyv dRAwoe 0TI dev
XpnolgoTtrolei aAAG Ba evliapepdTaV va XPNOIUOTIOINCEl 0TO HEANOV. [ZxNua 35]

To 1po@iA Twv xpnoTtwv Ad blocking cival kupiwg yuvaikes. Etriong éco n xprion €ivai
avTIoOTPOPWG avaloyn PE TNV NAIKia gekivwvtag atmmo 10 34% oOTIG nAIkieg 16-24 kai
@Tavovtag 10 17% oTIg nAIKieg 55-64. Ettiong n dnuoTtikdtnTa Twv Ad Blocking utrnpeaiwy
gival pyeyaAutepn otnv Eupwtrn pe 30%. [ZxAua 23]
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Profiling Adblockers

GlobalWeblndex — Know Your Audience™

N

29t SEPTEMBER

THE DEMOGRAPHICS OF ADBLOCKERS

¢ GENDER i AGE
FEMALE D 23 16t0 24 D 34
MALE G 31 25t034 CHEINNND 31
35to 44 QD 24
45t0 54 QD 21
55to 64 QD 17
North Europe
America ; . cee Thoulio
Asia
Pacific
Latin S \ POt i O y
America £ :
6 90 of adblockers worry about how their
/o personal data is being used by companies
. globalwebindex.net /// Question: Which of the following things apply to you
g|o a| when you access the internet from your main computer? | use services such as
we AdBlock to stop websites from displaying adverts when | visit them /// Source:

index GlobalWeblndex Q2 2015 /// Base: Internet Users aged 16-64

ZxAua 23: Profiling Ad blockers
MnynA : http://www.globalwebindex.net/blog/profiling-adblockers
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4.3 Millennials

O avapevouevog apiBuog Twv Millennials  oTmig H.ILA. yia 10 2015 €@tave Ta 83.1
ekatoupupia. Emiong o Millennials , padi Toug €@npoug cival o1 o evepyd XPrOTES
E€XOVTAG TO PEYOAUTEPO NUEPNOIO wpldio PECO Opo xprong internet [ZxAua 24]. Q¢ &K
Toutou TO digital marketing artroteAei Evav atmmodoTIKO TPOTIO ETTIKOIVWVIOG PE QUTOUG.
Tautdxpova e€ival autoi TTOU  XPNOIPOTToIoUV O¢ PEYOAUTEPO TTOCO0OTO (31%-34%)
Tpoypduuata Ad Blocking TTou g1ropoUv va AEITOUPYROOUV TTEPIOPIOTIKA OTNV OTOXEUON
TOUG O€ MIA OTPATNYIKI WAPKETIVYK.

Mobile web usage highest
among Teens and Millennials

GlobalWeblndex — Know Your Audience™
25th MARCH

2015 @
a

TIME SPENT ON THE INTERNET EACH DAY

Teens Millennials Gen X Boomers
16-19s 18-32s 33-52s 53-64s
8h
725 743
7h
6h 5.69
5h 4.56
417 4.15 a1
4h 38
3.08
3h 2.87
2h 1.54
1h 0.61
oh m
ONLINE VIA ONLINE VIA TOTAL TIME SPENT
PC/LAPTOP/TABLET MOBILE ON INTERNET
g|O a| globalwebindex.net /// Question: On a typical day, roughly how many hours
we do you spend on/doing the following? /// Source: GlobalWebindex 2014 ///

index Base: Internet Users aged 16-64

ZyxAua 24: Mobile web usage highest among Teens and Millennials

Mnyn : http://www.globalwebindex.net/blog/mobile-web-usage-highest-among-teens-and-millennials
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4.4 Xuotdoeig mpoidovTwy (Product Recommendations)

H Trapadoaoiakr p€Bodog evnUEPWONG YIa VEQ TTPOIOVTA KAl HAPKES aTTO OTOUA OE OTOUA
gival n dnuo@IAéoTePn OToU XPNoTeS Internet pe mooooT6 33%. AKOAOUBOUV OI KPITIKEG
O€ I0TOOENIOEG PE TTOO0OTO 26%, Ta OXOAIO 0 KOIVWVIKA diKTua 0€ TT0000TO 24%, T
forum pe TooooTO 16% Kai o1 KPITIKEG aTrd Bloggers pe mooooTo 13% [ Zxnpa 36 ]

Ooo agopd Toug XproTes Tou Facebook 10 41% XPNOIYOTIOIET TA KOIVWVIKA PHECA VIO VO
KAVEl £peuva ayopds VEWVY TTPOIOVTWY. 2TIG NAIKIEG 16-24 To TTOCOOTO QTAvEl TO 48% Kal
@Bivel oTAdIOKA PTAVOVTAG TO TTOCOO0TO 26% OTIG NAIKiEG 55-64.[Xxua 37]

SO I Why Gopgle Displaying

& . 2 Tweets is Good for Brands
:‘ GlobalWeblIndex — Know Your Audience™

th SEPTEMBER

2015 Q

x

(]
.
A

TOP 5 BRAND RESEARCH CHANNELS

46% 43% ’ 32% ' 29% . 28% I

Search Consumer Product/Brand Price Social
Engines Reviews Sites Comparison Networks
Websites

USAGE OF SEARCH ENGINES BY AGE

16 to 24 25to 34 35to 44 45 to 54 55 to 64

globalwebindex.net /// Question: Which of the following online sources do you
g|o al mainly use when you are actively looking for more information about brands,

we products, or services? /// Source: Global\Webindex Q2 2015 /// Base: Internet
index Users aged 16-64

xAua 25: Why Google Displaying tweets is good for brands
Mnyn : http://mwww.globalwebindex.net/blog/why-google-displaying-tweets-is-good-for-brands
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5. EIKONEZ, NINAKEZ KAl ZXHMATA

5.1 MapdaBeon Mvakwv

Mivakag 4 : Internet Stats and Facebook Usage in Europe. November 2015 Statistics

Internet Stats and Facebook Usage in Europe

November 2015 Statistics

EUROPE Population Internet Users, Penetratit_)n ‘Users % Facebook

S (2015 Est.) 30-Nov-2015 (% Population) in Europe 15-Nov-2015
Albania 2,893,005 1,815,146 62.7 % 0.3% 1,300,000
Andorra 85,580 82,071 95.9 % 0.0 % 38,000
Austria 8,584,926 7,135,168 83.1% 1.2% 3,500,000
Belarus 9,480,868 5,595,608 59.0 % 0.9 % 710,000
Belgium 11,258,434 9,569,669 85.0 % 1.6 % 5,900,000
Bosnia-Herzegovina 3,825,334 2,628,846 68.7 % 0.4 % 1,500,000
Bulgaria 7,202,198 4,083,950 56.7 % 0.7 % 3,200,000
Croatia 4,225,316 3,167,838 75.0 % 0.5 % 1,800,000
Cyprus 847,008 804,306 95.0% 0.1% 590,000
Czech Republic 10,538,275 8,400,059 79.7 % 1.4 % 4,500,000
Denmark 5,659,715 5,432,760 96.0 % 0.9% 3,500,000
Estonia 1,313,271 1,106,299 84.2 % 0.2% 590,000
Faroe Islands 50,196 47,516 94.7 % 0.0 % 34,000
Finland 5,471,753 5,117,660 93.5% 0.8 % 2,600,000
France 66,132,169 55,429,382 83.8 % 9.2% 32,000,000
Germany 81,174,000 71,727,551 88.4 % 11.9% 29,000,000
Gibraltar 29,258 24,000 82.0 % 0.0 % 24,000
Greece 10,812,467 6,834,560 63.2 % 1.1% 4,800,000
Guernsey & Alderney 66,080 55,070 83.3% 0.0% 20
Hungary 9,849,000 7,498,044 76.1 % 12% 5,100,000
Iceland 329,100 323,045 98.2 % 0.1% 240,000
Ireland 4,625,885 3,817,491 82.5% 0.6 % 2,600,000
Italy 60,795,612 37,668,961 62.0 % 6.2 % 28,000,000
Jersey 97,294 58,000 59.6 % 0.0 % 58,000
Kosovo 1,804,944 1,523,373 84.4 % 0.3% 560,000
Latvia 1,986,096 1,628,854 82.0 % 0.3% 650,000
Liechtenstein 37,369 35,579 95.2 % 0.0% 12,000
Lithuania 2,921,262 2,399,678 82.1% 0.4 % 1,400,000
Luxembourg 562,958 532,952 94.7 % 0.1% 280,000
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Macedonia 2,069,172 1,408,278 68.1 % 0.2 % 1,000,000
Malta 429,344 314,151 73.2% 0.1% 270,000
Man, Isle of 87,545 48,000 54.8 % 0.0 % 48,000
Moldova 3,555,159 1,748,645 49.2 % 0.3% 570,000
Monaco 30,535 28,214 92.4 % 0.0 % 23,000
Montenegro 622,099 379,480 61.0 % 0.1% 320,000
Netherlands 16,900,726 16,143,879 95.5 % 28% 9,500,000
Norway 5,165,802 4,974,667 96.3 % 0.8 % 3,200,000
Poland 38,005,614 25,666,238 67.5 % 42 % 14,000,000
Portugal 10,374,822 7,015,519 67.6 % 1.2% 5,600,000
Romania 19,861,408 11,178,477 56.3 % 1.9% 8,100,000
Russia 146,267,288 103,147,691 70.5 % 171 % 11,000,000
San Marino 32,789 16,645 50.8 % 0.0 % 8,800
Serbia 7,111,973 4,705,141 66.2 % 0.8 % 3,600,000
Slovakia 5,421,349 4,507,849 83.1% 0.7 % 2,300,000
Slovenia 2,062,874 1,501,039 72.8 % 0.2% 850,000
Spain 46,439,864 35,705,960 76.9 % 5.9 % 22,000,000
Svalbard & Jan Mayen 1,872 820 43,8 % 0.0% 820
Sweden 9,747,355 9,216,226 94.6 % 1.5% 5,600,000
Switzerland 8,236,573 7,180,749 87.2% 1.2% 3,500,000
Turkey 77,695,904 46,282,850 59.6 % 7.7 % 41,000,000
Ukraine 44,008,507 19,099,692 43.4 % 32% 4,600,000
United Kingdom 64,767,115 59,333,154 91.6 % 9.8 % 38,000,000
Vatican City State 842 480 57.0 % 0.0 % 20
TOTAL EUROPE 821,555,904 604,147,280 73.5 % 100.0 % 309,576,660

NOTES: (1) The European Internet Stats are estimates for November 30, 2015. (2) Facebook subscriber data are for
November 15, 2015. (3) Detailed data for individual countries may be found by clicking on each country name. (4) The
population numbers are for mid-year 2015 based mainly on data contained in Eurostats. (5) The usage numbers come
from various sources, mainly from statistics published by Nielsen Online , ITU , Facebook , GfK, and other trustworthy
local sources. (6) For definitions and help, see the site surfing guide. (7) Data may be cited, giving due credit and
establishing an active link back to InternetWorld Stats . © Copyright 2016, Miniwatts Marketing Group. All rights reserved

worldwide.

MnynA: Internet Stats and Facebook Usage in Europe November 2015 Statistics.
http://www.internetworldstats.com/stats9.htm
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Mivakag 5 : Internet Usage in Europe

Internet Usage in Europe

EUROPE Population % Pop. Internet Users, Penetratic_)n User Growth = Users
(2010 Est.) of World Latest Data (% Population) [(2000-2010) % Table
Europe 813,319,511 | 11.9% 475,069,448 58.4 % 352.0% | 242%
Rest of World 6,032,290,449 | 88.1% 1,491,445,368 24.7 % 482.8% | 75.8%
TOTAL WORLD 6,845,609,960  100.0 % 1,966,514,816 28.7 % 444.8 % 100.0 %

NOTES: (1) European Internet Statistics were updated for June 30, 2010. (2) Population is based on data from the Census
Bureau. (3) The usage numbers come from various qualified sources, mainly from data published by Nielsen Online , ITU,
GfK , and other trustworthy sources. (4) Data may be cited, giving due credit and establishing an active link back to
Internet World Stats . Copyright © 2010, Miniwatts Marketing Group. All rights reserved worldwide.

MnynR: Internet Usage in Europe Statistics. http://www.internetworldstats.com/

Mivakag 6 : Internet Usage in Europe

Internet Usage in Europe

EUROPE Population % Pop. | Internet Users, Penetration % Usage Use Growth

(2005 Est.) of World Latest Data (% Population) | of World (2000-2005 )
European Union 460,270,935 7.2% 226,890,983 493% | 233% 143.5 %
EU Candidate Countries 106,898,834 1.6 % 18,663,000 17.5% 1.9% 4441 %
Rest of Europe 237,404,927 3.7% 39,854,135 16.8 % 4.1% 368.7 %
TOTAL EUROPE 804,574,696  12.5% 285,408,118 355% 293% 171.6 %
Rest of World 5,615,528,026 | 87.5% 687,419,883 122%| 70.7% 168.6 %
TOTAL WORLD 6,420,102,722 100.0 % 972,828,001 15.2% 100.0 % 169.5 %

NOTES: (1) The European Internet Statistics were updated on November 21, 2005. (2) CLICK on each country name for
detailed data for individual countries and regions. (3) The demographic (population) numbers are based on data contained in
world-gazetteer.com. (4) The usage numbers come from various qualified sources, mainly from data published by
Nielsen//NetRatings , ITU , and other trustworthy sources. (5) Data may be cited, giving due credit and establishing an active
link back to Internet World Stats . (6) For help and definitions, read the site surfing guide. ©Copyright 2005, Miniwatts
International, Ltd. All rights reserved.

©Copyright 2005, www.InternetW orldStats.com. All rights reserved.

MnynA: Internet Usage in Europe Statistics. http://www.internetworldstats.com/
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Mivakag 7 : Global advertising by category (US millions)
Global advertising by category' (US $ millions)

009- 2014
2019
2011 . RN 2015 | 2016 | 2017 CAGR

Digital 60,336 70,756 81,544 94,065 109686 127,345 161 146,617 168,538 190,822 211,955 231,442 12.7

Television 136,792 152,824 159985 168,749 173,314 183,501 8.1 189,445 202511 208960 223,099 233876 5.0
Audio 27961 20831 30273 30,739 30946 31,043 241 31,102 31271 31,396 31,541 31,674 0.4
Cinema 1,719 1,892 1,991 2,112 2119 2141 45 2236 2389 2588 2,821 3077 75
Out-of-Home 24,817 27,044 27816 20150 30827 31,747 5.0 33220 34824 36468 38,337 40334 49

Consumer Magazines 24,926 25584 25974 25155 24148 23232 -14 2501 21903 21,382 20923 20,549 24

Newspapers 84,160 84618 83901 80256 76046 73,100 -2.8 71382 70389 70,088 70,281 70825 0.6
Video Games 1,423 1,665 1912 2184 2784 3411 194 4142 4906 5614 6281 6,910 15.2
Total 351,621 361,397 398,206 414,833 429,342 452,060 52 473,582 505642 532,057 565,446 594,254 56

1At 2014 average exchange rates.

Note: Television, audio, newspaper, and consumer magazine digital advertising as well as video games advertising are included in their respective segments
and alsoin the digital advertising segment, but only once in the overall total.

Sources: McKinsey & Company, Wilkofsky Gruen Associates

Mnyn: Global Media Report 2015.
https://www.mckinsey.com/~/media/McKinsey/dotcom/client_service/Media%20and%20Entertainment/PD
Fs/McKinsey%20Global%20Report%202015 UK_October_2015.ashx

Mivakag 8: Global advertising shares by category (percent)

Glohal advertising shares by category (percent)

mmmmmmm

Dlgltal 17.2 18.6 205 227 255 28.2 31.0 375 38.9
Television' 38.3 39.2 391 39.3 38.7 387 37.8 375 36.4 36.3 359
Audio’ 79 7.8 75 7.3 74 6.7 64 5.9 56 53 50
Cinema 0.5 0.5 0.5 0.5 0.5 0.5 05 0.5 05 05 0.5
Out-of-Home? 74 74 7.0 7.0 74 70 70 6.9 6.9 6.8 6.8

Consumer Magazines? 6.7 8.3 6.0 55 5.0 45 4.1 3.7 33 30 27
Newspapers? 224 20.6 194 176 16.0 14.4 133 12.2 114 10.7 10.1

1Does not include online or mabile advertising.
Print only.
Sources: McKinsey & Company, Wilkofsky Gruen Associates

Mnyn: Global Media Report 2015.
https://www.mckinsey.com/~/media/McKinsey/dotcom/client_service/Media%20and%20Entertainment/PD
Fs/McKinsey%20Global%20Report%202015 UK_October_2015.ashx
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MNivakag 9: Total global spending by category (US $ millions) )

Total global spending by category' (US $ millions)

2014-
, 2014P
Category | 2008 2014p | CAGR 2017 GAGR

Digital

Advertising 60,336 70,756 81,544 94065 109,686 127345 6.1 146,617 211,955 231,442 127

Broadband 234,137 267,784 313,039 355947 393,274 429280 129 463826 500510 539,361 581203 624613 7.8
TV Advertising 136,792 152,824 159,985 168,749 173314 183501 61 189445 202511 208960 223,099 233876 5.0

In-Home

Video 257841 270,985 283,287 297,662 310,783 323408 4.6 331,922 347,781 358,950 370,244 381,648 34
Entertainment

Audio -

Eibatininan 92551 91294 92470 93681 96559 95636 07 96,984 98,772 100,667 102,767 104,648 1.8
Cinema 30,147 31692 32245 34719 35972 37,133 43 39,359 41,614 43799 45834 48,334 5.4

Out-of-Home 24817 27044 27816 29,150 30,627 31,747 5.0 33,220 34,824 36468 38337 40,334 49

Consumer
Magazine 65,573 65010 65376 63,635 61,167 59,061 -2.1 57,640 56,546 55,710 55,080 54,610 -16
Publishing

Ej;f.mﬁgr 153,392 154521 153900 150,311 145688 142430 -1.5 140647 139017 140,023 140,766 141968 -0.1
Consumer =

e 60,687 70,034 69504 69,044 70750 72357 08 72976 74020 74794 75425 7598 10
Educational .

Publching 90619 30808 40135 30347 30055 40980 12 41624 42138 42620 43241 43929 14

Video Games 55,190 57,791 60,822 66444 73973 84534 89 94,117 103,454 111,634 118,738 124542 8.1
Total 1,208,470 1,286,526 1,364,933 1,446,077 1,521,420 1,603,951 5.8 1,681,314 1,779,536 1,868,556 1,966,897 2,061,479 5.1

1At average 2014 exchange rates.

Note: Television, audio, newspaper, and consumer magazine digital advertising as well as video games advertising are included in their respective segments and
also in the digital advertising segment, but only once in the overall total.

Sources: McKinsey & Company, Wilkofsky Gruen Associates

Mnyn: Global Media Report 2015.
https://www.mckinsey.com/~/media/McKinsey/dotcom/client_service/Media%20and%20Entertainment/PD
Fs/McKinsey%20Global%20Report%202015 UK October 2015.ashx
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5.2 MapdBeon IXNUATWY
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ZxAua 26: %of all American adults and internet-using adults who use at least one social networking
site.

Mnyn: Social Media Usage: 2005-2015. http://www.pewinternet.org/2015/10/08/social-networking-usage-
2005-2015/
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ZxAMa 27: Among all American adults, % who use social networking site, by gender
Mnyn: Social Media Usage: 2005-2015. http://www.pewinternet.org/2015/10/08/social-networking-usage-
2005-2015/
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Among all American adults, % who use social networking sites, b&.-' education
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ZyxAua 28: Among all American adults, % who use social networking site, by education level
Mnyn: Social Media Usage: 2005-2015. http://www.pewinternet.org/2015/10/08/social-networking-usage-
2005-2015/
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ZxApa 29: Among all American adults, % who use social networking sites, by income.
Mnyn: Social Media Usage: 2005-2015. http://www.pewinternet.org/2015/10/08/social-networking-usage-
2005-2015/
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Consumer spending: traditional vs. digital (US $ millions)
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2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019

Digital Traditicnar

Sources: McKinsey & Company, Wilkofsky Gruen Associates

Diital consists of spending on broadband, OTT transactional digital video, OTT subscription digital video, digital recorded music downloads, digital
recorded music-streaming subscriptions, consumer magazine digital circulation, daily newspaper digital circulation, electronic consumer books, digital
learning materials, online video games, mobile video games and satellite radio subscription spending.

fMraditional consists of spending on pay TV subscriptions, transactional video on demand through TV subscription providers, physical home video sales and
rentals, public-service TV and radio broadcasting, physical recorded music, concerts and music festivals, box office, consumer magazine print circulation, daily
newspaper print circulation, print consumer books, print educational books, and baxed console and PC video games.

Zyxnua 30: Consumer spending: traditional vs. digital (US $ millions)
Mnyn: Global Media Report 2015.
https://iwww.mckinsey.com/~/media/McKinsey/dotcom/client_service/Media%20and%20Entertainment/PD
Fs/McKinsey%20Global%20Report%202015 UK_October 2015.ashx
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Digital advertising expenditure in Greece from 2008 to 2015 (in million euro)

This statistic displays digital advertising spending in Greece from 2008 to 2013, with forecast to 2015. It was forecast
that advertising spending would reach 44 million euro in 2015. Digital ad spend grew during the period in
consideration.
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© Statista 2016

XxAua 31: Digital advertising expenditure in Greece from 2008 to 2015(in million euro)

Mnyn: https://lwww.statista.com/statistics/398148/digital-advertising-expenditure-in-greece/
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Digital advertising share of advertising spending in Greece from 2008 to 2015
This statistic illustrates the share of advertising spending in Greece spent on digital or online advertising from 2008 to

2013, with a forecast to 2015. In 2010, digital ads accounted for 2.8 percent of advertising expenditure. As of 2015,
digital will account for 9.4 percent of advertising spending in Greece.

10%

9.4%

Share of spending**

2008 2009 2010 20m 2012 2013 2014~ 2015*

1 Statista 2016

ZxnMa 32: Digital advertising share of advertising spending in Greece from 2008 to 2015
Mnyn: hitps://www.statista.com/statistics/398148/digital-advertising-expenditure-in-greece/
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Which of the Following Social Media Channels
Have Generated Revenue for You?*

B2B Marketers
Foceveck | I 20%
LinkedIn ' 37%
pinterest  [l| 3% A LARGE PERCENTAGE
; STILL DON'T KNOW IF THEY
L 19% GENERATE REVENUE AT ALL
Other - 12% FROM SOCIAL MEDIA.
Not Sure [ l 460’0
B2C Marketers
Facebook l 560’0
Linkedin | l 14%
Pinterest - 6%
Twitter 23% DESPITE THE HYPE, JUST OVER
5 6% OF B2C MARKETERS HAVE
Other - 9% GENERATED REVENUE FROM
NotSure | | 1 249% PINTEREST.

ZxAua 33: Which of the Following Social Media Channels Have Generated Revenue for you?

[ don't know ——

5%

58%

USE AD BLOCKERS
No Yes
37% 58%
. INBOUND VS. OUTBOUND
g CONSUMER PERSPECTIVES ON MARKETING EFFECTIVENESS researciay > @FRACTL + MIOZ

ZxAua 34: Ad Blockers usage

MnynA : https://moz.com/blog/consumer-survey-reveals-the-efficacy-of-inbound-vs-outbound
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37% of mobile users
are blocking ads

GlobalWeblndex — Know Your Audience™
25t JANUARY

2016 @

37% '

MOBILE AD-BLOCKING

\

21%

Have used an ad-blocker Have not used an Have not used an
on their mobile in the ad-blocker but are ad-blocker and are not
last month interested in doing so in interested in doing so in
the future the future

globalwebindex.net /// Question: Within the past month, have you used an
g|O a| ad-blocker on your mabile phone to prevent websites or apps from displaying
We ads when you visit them? /// Source: GlobalWebindex Q&4 2015 /// Base:
index  wobike users aged 16-64

ZxAua 35: Mobile Ad Blocking usage

Mnyn : https://www.globalwebindex.net/blog/37-of-mobile-users-are-blocking-ads

A. Kahavidng 61



Avooko1Tnon, KatdoTaon ayopdg kai Tdaeig ato Digital & Mobile Marketing

‘g\oba\

Traditional vs Digital Recommendations e

33%

Word-of-mouth
recommendation from a
friend or family member

16%

Forums /
message boards

26%

Consumer review sites

15%

Personalized purchase
recommendations on
a website

24%

Recommendation /
comment on a social
network

' 13%

Post or review
from an expert
blogger

globalwebindex.net /// Question: In which of the following ways are you most likely to find out
about new brands, products, or services? /// Source: GlobalWeblndex Q2-Q3 2015 /// Base:

Internet Users Aged 16-64

Find out more ///

11/

/1!

Xxnua 36: Traditional vs Digital Recommendations

MnynA : http://insight.globalwebindex.net/media-consumption
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4 in 10 Facebookers use Social
Media to Research Products

GlobalWeblndex — Know Your Audience™

4t DECEMBER
2015 f

SOCIAL MEDIA'S ROLE IN PRODUCT RESEARCH

®@ Global
D 41%
) By Age
16t024 I .8
25t0 34 | D 45%
35t0 44 | D 39%
45to54 | D 33%
55to 64 | CHNEEEEED 26%
¢ By Gender
Male | QD 42%
Female | CHEEIIEEEEEENED 40%
. globalwebindex.net /// Question: Which of the following online sources do you
g|O a| mainly use when you are actively looking for more information about brands,
we products, or services? /// Source: GlobalWebIndex Q3 2015 /// Base: Facebook

|ndex Active Users aged 16-64

ZxAua 37: Social’s media role in product research

Mnyn : http://mwww.globalwebindex.net/blog/4-in-10-facebookers-use-social-media-to-research-products
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55-64s more likely
to own a tablet than 16-24s

GlobalWeblndex — Know Your Audience™

THE DEMOGRAPHICS OF TABLET OWNERSHIP

AGE
16 to 24 36%
25t034 47%
35 to 44 50%
45 to 54 467
55 to 64 40%
GENDER
Male 447,
Female L4,
INCOME
Bottom 25% 36%
Mid 50% 46%
Top 25% 63%

global
We globalwebindex.net /// Question: Which of the following devices do you personally
|ndex own? /// Source: GlobalWeblndex Q3 2015 /// Base: Internet Users aged 16-64

ZxAua 38: The demographics of tablet ownership
Mnyn : http://www.globalwebindex.net/blog/55-64-more-likely-to-own-a-tablet-than-16-24
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6. ZYNOWH

2710 10 KEQAAQIO TTAPOUCIACTAKAV Ol EI0AYWYIKEG EVVOIES VIO TO HAPKETIVYK , TA €idn TOU
MAPKETIVYK, N OTPATNYIKI MAPKETIVYK KAl TTOOO ONUAVTIKO gival va utrdpxel. Etriong 10
TIAGVO PAPKETIVYK TTOU Ba opiel auTr T OTPATNYIKI, TRV THNUATOTTIOINON TNG ayopds Kal
TTWG auTA YiveTal KABWGS Kal TNV TIWOAGYNON.

2710 20 Ke@AAaio €idape 1o Digital papkeTivyk. Nwg autd opileTal , TTwG dnPIoUPYRONKE N
avaykn UTTapéng Tou aTrd TNV €CENIEN TNG TEXVOAOYIQG, TTWG TTPOCAPUOOTNKE N Bewpia Kail
N TIPAKTIKEG TOU MAPKETIVYK TTAVW OE€ aUTO TO VEO Wwnolakd TTePIBAAAOV Kal TTWG
OIAPOPOTIOIEITAI TO PEIYUA HAPKETIVYK. ETTIONG TTAPOUCIACTNKE EKTEVWG MIA UTTOKATNYOpPIA
Tou digital marketing , To mobile marketing kaBwg eival o€ diapKr} avATITUEN Ta TEAEUTAIA
Xpovia, Kupiwg Adyw Tng augavopevng Xpnong @opnTwy OCUCKEUWV OTTWG Ta
smartphones kai Tou ypriyopou mobile internet. NapoucidoTnKav Ta TTAEOVEKTAUOTA TOU
OTTWG N KOAUTEPN ATTOBOTIKOTNTA TwV eKOTPATEIWV Mobile marketing o€ oxéon pe 10
TTaPadOoCIOKO JAPKETIVYK, OE OJAOEG XPNOTWV ECOIKEIWUEVWVY HE TNV TEXVOAOYiIA.

270 30 KEQPAAAIO TTAPOUCIACTNKE QAPXIKA N KATdoTaon TnG ayopds. MNapoucidoTnke n
aQugavouevn XPHon TOU IVTEPVET KAl TWV WNPIOKWY CUCKEUWYV TTAYKOOUIWG. AVAAUBNKE n
TTOOOTIKI KABWS Kal N TTOIOTIKA XPon Toug OTTwG yia TTapadelypa n xernon avd nAikia n
avd TUTTO OUOKeUAG. Tlapouoidotnke n wnoelakr OIa@APIoN Kal n avarmrtuén g
TTAYKOOMIWG, Ta €000a Kal 0 TCipog ava NEoo Kal KATTola oToixeia yia Tnv EAAGda. TENog
TTWG OIEUKOAUVETAI N TUNUATOTTIOINON KAl N 0TOXEUON ATTO TO YNQIOKO JAPKETIVYK,

270 4° KeEQAAQIO TTAPOUCIACTNKAV VEQ KAVAAIQ TTOU PTTOPEI va ekKPETOAAeUTED TO digital
marketing 6TTwG N xprion Twv social media TTou gival o€ paydaia avaTTugn Ta TEAeUTaIa
Xpovia. AKOun TTapoucIAoTNKAV KAl EpyaAgia TTou eTTNPEAdouv TNV Yn@Iakr diagruion
apvnTikd 6mmwg Ta Ad Blocking tools. ETtiong avagépBnke Twg mapadooiokeég péBodol
EUMEONG dIAPRUIONG TTPOIOVTWY TOUG TTPAYMATIKOU KOOMOU OTTWG N evNUEPWON aTTO
OTOMa O€ OTOMA gival £¢icoU aTTOTEAECUATIKEG KAl O0TO d1adikTuo. Kal guoikd TAoEIS TTou
Traidouv Kai Ba TTaigouv onuavTikoé péAo oto digital marketing 6Twg n Xprion TNG EIKOVIKAG
TTPAYMATIKOTNTAG OTIG EKOTPATEIEG Marketing.
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7. ZYMIMNEPAZMATA

To digital marketing PBpiokeTal og ouvexry avodo OTIWG QAvVNKE aTTO TNV TpEXouod
BiBAIoypagia aAAG Kal TOug OEIKTEG TNG ayopdg TTOU TTapaTédnkav OTnv TpExouod
epyacia. H avamruén Ttwv evoUpuaTWY KOl QOUPUATWY EUPUCWVIKWY OIKTUWV KAl
TTapdAANAa pe TV Xpron smartphones kai tablets utmpgav Ta péoa yia va avatrTuyoei
10 digital marketing. To Internet, TTou €ival TO KUpPIO KAVAAI €TTIKOIVWViag yia To digital
marketing, xpnoiyotroigital TTAéov oxedOv atmd Tov PICO TTAYKOOMIO TTANBUCHO TNG yNG
TTOPOUCIAZOVTAG JIa augnon xpnoTwy Tnv TeAeutaia 15¢eTia. ATrotéAeoe dnAadr Tnv Bdon
Kal TNV avaykn yia Tnv avattuén tou digital marketing agou TTAéov peydAo TTooooTd Twv
QAYOPATTWANCIWY Kal TNG TTapadOCIaKAG ayopdg EXEl HETAPEPOEI OTOV WNQPIAKO KOGHO.
Quoikd oTnv auénon Twv XpnoTwy Tou Internet BoriBnoe n duvartdTnTa AglOTTOINONG TOU
ATTO CUOKEUEG TTOU OUVOEoVTal O€ aUTO OTTwG Ta Smartphones ,yia Ta oTroia n Katoxn
ayyige 10 43% Traykoopiwg 10 2015, KAl ATTO €QAPHOYEG TTOU TPEXOUV OE AUTA MUE
ONMAVTIKOTEPEG QUTEG TOU TUTTOU Ssocial media.

Emiong, 6Ao kal TePIcOOTEPEC NAIKIGKEG OUAdEC Ba yivovTal €EOIKEIWMPEVEG ME TNV
TEXVOAoyia KaBwg vedTepeg veviég OTTwg Twv Millennials 8a peyoAwvouv kal Ba
METATINOOUV O€ MPEYAAUTEPEG NAIKIGKEG OMAOEC Kal TAUTOXpPOva TO KEVO Toug Ba To
KOAUTITOUV Ol VEOTEPEG KAl ETTIONG TEXVOAOYIKA EEOIKEIWMEVES YEVIEG. AKOAOUBWG, T
€000a aTTO TNV YNOIaKN dIa@ruIon TTAyKOONiwG avapéveTal va ¢tacouv 10 2016 ota 180
0I1¢ doAdGpIa, pe pia eTAoIa au¢non Tou 15% kai pe pepidio 33% €1Ti Tou cuvolou TNG
TTapadoCIOoKAG Kal YN@Iakng d1a@riuIonG.

O1 véeg TexvoAoyieg Ba kdvouv eUKOAGTEPN TNV TUNPATOTTOINON KAl TRV OTOXEUON QPKEI
va xpnoiyotrolouvtal Ta KatdAAnAa epyalcia kal péBodol. H gupeia xprion smartphones
€KAVE aUECOTEPN KAl TTIO TTPOCWTTOTTOINKEVN TNV ETTAQPN KE TOUG KATAVAAWTEG, divovTag
otoug marketers Tnv duvarotnta va aAAnAoemdpdoouv padi TOug TTAPEXOVTAG TTIO
oToxeUpéveg ekoTpateieg marketing. ETmiong texvoAoyieg 6mmwg 10 AR divouv Tnv
duvartotnTa ota oTeAéXn Tou marketing va rpowBoUv TIG ekoTpaTeieg marketing aTréd véa
KAVAAIQ PE TTIPWTOYVWPES dUVATOTNTEG OEIOTTOIWVTAG BEATIOTA TOOO TOV WNYIAKO OCO Kal
TOV TTpaypatikd kéopo. Etriong Ba mpétmel va yivetal KATAAANAN XPAON TV EKOTPATEIWV
digital marketing woTe o1 XpAOTEG va PNV TIG BPIOKOUV EVOXANTIKEG KAl KATOPEUYOUV O€
epyaAeia Ad blocking. MapdAAnAa TTpwipa epyaAgia ynelakou marketing, 6TTwg 10 email,
AOYW TNG atmmoTeAEOUATIKOTATAG TOUG Ba ocuveyiCouv va Trai(ouv onuavTiké poAo kal Ba
TIPETTEl VO XPNOIYOTTOIOUVTAl TTAPAAANAG pe Ta véa epyaAgia TTou TTapoucialouv
avatTuén o6mwg 1o content marketing kai n diaxeipion Twv Big Data. H xprijon social
media cival og ouvexr avaTtTugn kal 1o social media marketing TTapouoidlel ouvexwg
augavopeva £€000a Kal £XEI TIPOOTITIKEG VIO AKOUA PeyaAUuTEpa £000a.

2UVOAIKA TrapaTnpeital dnAadry uia dIapKr) METOKIVAON TwV KOTAVOAWTWY oTrd 1A
TTapadooiakd KavaAia dIavoung oTa Yn@Iakd KavAaAla e aTTOTEAECHA VA dNUIOUPYEITAI N
avaykn ota oteAéxn Tou marketing va mpoocappofovTal oTn vEa KAatadoTaon aAAd Kal va
XpPNoiuoTrolouv véa epyaAcia Tou Ba Toug BonBrAcouy va eKPETAAAEUTOUV TN BIAQAIVOUEVN
ouveyr avatrtuén tou Digital Marketing Ta etépeva xpovia.
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MINAKAZ OPOAOrIIAZ

ZevOyAwooog 6pog

EAANnviké6g Opog

Augmented reality

Emauénuévn rpayuatikotnTa

Blogger loToypagpog

Digital Marketing Yneiakdé MApKETIVYK
Internet AladikTUO

Mobile Marketing ®opntd Marketing
Smartphones ‘E¢uttva KivnTd TNAfQwva

Social media

Méoa KoIVwVIKNAG SIKTUWONG

Online advertising

Online diapruion
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2YNTMHZEIZ — APKTIKOAE=A — AKPQNYMIA

EKIA EOBvik6 kail KatrodioTpiakd MavetmioTiupio ABnvwy
AMA American Marketing Association
AR Augmented Reality

B2B business-to-business

B2C business-to-consumer

Cc2C consumer-to-consumer

C2B consumer-to-business

CRM Customer relationship management
GPS Global Positioning System

MMA Mobile Marketing Association

SEO Search engine optimization

SIM Subscriber Identity Module

SMS Short Message Service

PDA Personal Digital Assistant

WOM Word of Mouth
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